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William Grant may
Make in India

US Allies Warn N Korea Against
Firing Missiles Toward Guam

Why Hardik Pandya Bats
Lower down the Order

RMZ Arm to Build Telangana’s
Largest Co-working Centre 
CoWorks, an arm of commercial real estate
developer RMZ Corp, is building Telangana’s
largest co-working centre in Hyderabad. The
centre will be part of RMZ’s commercial office
space project Skyview, which is being executed
in alliance with Hyderabad-based My Home
Group. The 10-million sq ft office project is
expected to be operational by January 2018.
CoWorks’ facility will be spread over 1.6 lakh sq
ft and will house at least 3,000 professionals. 
Companies: Pursuit of Profit��10

Inside story

Some of the country’s
most influential startup
founders, investors and
policymakers will gather

at The Economic Times Startup
Awards 2017 on August 18. Sachin
Bansal of Flipkart, Infosys cofounder
and the architect of Aadhaar Nandan
Nilekani, Niti Aayog’s Amitabh Kant,
Rajan Anandan of Google, Falguni
Nayar of Nykaa and Naveen Tewari of
InMobi will discuss what Indian star-
tups can do to combat the pains of
growth and forge a winning habit.
Hear it from the experts.��6

Japanese co buys 20% stake; deal marks biggest private investment in sector

SONRISE IN FLIPKART
SoftBank Delivers $2.5b 

Our Bureau

Mumbai: Midcap and smallcap
stocks fell the most in nine
months on Thursday as margin
calls were triggered in some
stocks and market sentiment
soured amid escalating geopoli-
tical tensions between the US
and North Korea. Tracking the
fall in Asian markets, the Indi-
an benchmarks fell nearly 1% to
close at their lowest levels in a
month, with the Nifty closing
below the 9,900-mark.

The Sensex tumbled 266.51 po-
ints, or 0.8%, to end at 31,531.33

and the Nifty lost 87.80 points, or
0.9%, at 9820.25. 

Both indices have fallen for fo-
ur consecutive days. The BSE
Smallcap index cracked 3.6% to
15,071.08 and the BSE Midcap in-
dex slumped 2.6% to 14,755.85.
The volatility index rose above
14 level for the first time since
March before ending up 2.6% at
13.80.

Indian benchmarks
slip nearly 1% to 
close at their lowest
levels in a month

Raghav.Ohri@timesgroup.com

New Delhi: The long-running
Bofors controversy may roil
national politics again — the
Central Bureau of Investigation
(CBI) is all set to support the
appeal for reopening the case
when the matter is heard by the
Supreme Court.

During Congress-led UPA’s
term in office, CBI had noted
that the then government was of
the view there was no case for an
appeal. ET has reviewed several
internal CBI documents and file
notings for this story.

The appellant is BJP member
and advocate Ajay Aggarwal
who has asked for an early hea-
ring of the special leave petition
(SLP), pending since September
2005. The accused in the Bofors
case were discharged by the
Delhi high court in May 2005.

Bofors hit national headlines
in 1987. Accusations of bribes
being paid for buying the Swe-
dish artillery gun embroiled the
then prime minister, late Rajiv
Gandhi, and late Italian busi-
nessman Ottavio Quattrocchi,
considered to be family friend of
Nehru-Gandhis, who then as
now run Congress.

The agency took a decision in
January this year to not oppose
the Bofors SLP. The decision is

pivotal because CBI is both a
material respondent in the case
and the agency that investigated
the Bofors case. ET’s review of
CBI’s files and file notings since
2005 on the issue show that in 2006
the then Director of Prosecution
(DoP), CBI, who’s responsible for
supervising and conducting the
agency’s cases, had argued aga-
inst filing an appeal against the
Delhi high court order.

This changed in January this
year, when DoP agreed with the
agency’s top officers. The relevant
file noting of January 13 reads:
“Our stand shall be in consonan-
ce with the earlier decision to file
the SLP but since no permission
was given to CBI by the concerned
ministry we did not go for SLP.”

CBI Likely to Gun for Reopening
Bofors Case by Supporting SLP 
Top deck reviewed case & decided in Jan not to oppose plea filed in SC 

Stocks Take a Beating
TOP SENSEX LOSERS

TaMo DVR
Tata Motors
Dr. Reddys Lab
Sun Pharma

219.90
380.90
1948.95
460.15

-9.26
-8.60
-4.77
-3.08

CMP (`)Company %Chg vs prev. close
TOP SENSEX GAINERS

Infosys 
Wipro
TCS
L&T

982.50
288.00
2511.25
1159.50

1.35
0.44
0.37
0.30

CMP (`)Co. %Chg vs prev. cl.

ASIAN 
MARKETS 
THIS 
WEEK

India [Sensex]
India [Nifty]
Taiwan [TWSE]

31531.33
9820.25
10329.74

Aug 10 closing levelCountry
-2.46
-2.45
-1.68

%Chg vs Friday’s close

SAT on Thursday
stayed restrictions
imposed by Sebi on

shares of J Kumar Infraprojects
and Prakash Industries.��11

SAT Strikes Down
Sebi Order on 2 Cos

Flipkart’s latest
round brings its total 
funding to over

$6billion

SoftBank gets

20%
stake in 
Flipkart

Flipkart’s total 
capitalisation 
more than the

$5billion
commitment by 
Amazon for IndiaSoftBank now has stake in 

four Indian unicorns – Flipkart, 
Paytm, Ola and InMobi

It’s total India investment is more than

$6billion

Within a year of buying out Teva's UK and
Ireland assets, Intas Pharmaceuticals is
bidding for Teva’s women's health, onco-

logy and pain management divisions in Europe for
$1.5 billion, reports Arijit Barman.��16

Intas Eyes Teva’s Oncology,
Women Health Units in UK

Infosys’ board will consider giving
founder NR Narayana Murthy a formal
role if he wishes to have one, company’s

co-chairman Ravi Venkatesan said . Murthy has
expressed regret over leaving Infosys.�� 6

Infy Board Open to Giving a
Role to Murthy: Venkatesan

North Korea Missile Lands
in Dalal Street, Mkt Bleeds

Our Bureaus

Bengaluru | New Delhi: Soft-
bank, the world’s largest techno-
logy investment firm, has bought
a fifth of India’s most valuable
startup — Flipkart — for a mam-
moth $2.5 billion, in a deal that
marks the biggest private invest-
ment in the country’s consumer
technology sector. The Japanese
investor — best known for back-
ing China’s Alibaba — is now the
biggest investor in India’s largest
online retail company that is
battling America’s Amazon in
one of the world’s most competi-
tive markets for ecommerce. 

“This is a monumental deal for
Flipkart and India,” said cofoun-
ders Sachin Bansal and Binny

Bansal terming the
deal as recognition
of India’s “unparal-

leled potential to become a leader
in technology and ecommerce on
a massive scale.”

The investment — from Soft-
bank’s $100 billion Vision Fund
— is a mix of direct funding to the
company that is termed as pri-
mary investment, and also the
purchase of shares from existing
shareholders that is described as
secondary investment. This deal
will provide a partial exit for Ti-
ger Global, the New York-based
investment firm, which until
now was the largest and most in-
fluential investor in Flipkart,
three people aware of the deal
told ET. 

Tiger Global will own about 18%
stake in the company now, while
South African media giant Na-
spers along with Chinese inter-
net conglomerate Tencent will
together hold another 20% stake. 

This secondary transaction,

which is estimated to have priced
the company at $7 billion to $ 8 bil-
lion, will also deliver partial ex-
its to the two cofounders, employ-
ees as well as Flipkart’s first in-
vestor, the venture fund Accel
Partners, sources said. The final
contours of the secondary share
sale are still being finalised. 

“Only the share sale by Tiger
Global has been finalised till now,
and exit will happen on the basis
of how much a firm has inves-
ted,” said one source briefed on
the matter. 

Flipkart's cofounders —IIT-Del-
hi classmates-- who teamed up in
2007 to sell books online, have, in
a decade, built a company that
was valued at about $ 11.6 billion
in April 2017 when it raised $ 1.4
billion in funding from eBay, Chi-
na’s Tencent and Microsoft. The
SoftBank investment is a conti-
nuation of that funding round.
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In a rush of legislative
action on the penultimate
day of the monsoon session

of Parliament, the Lok Sabha cleared
the bill approving merger of associate
banks with State Bank of India while
Rajya Sabha approved the bill to give
more powers to the Reserve Bank of
India to deal with bad loans.

LS Nod to Merge
5 Arms with SBI

Big Guns to Debate
Startups Strategy
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BJP admits Kotadiya 
voted for them; Cong 
denies that Boskey 
voted for them

DP.Bhattacharya@timesgroup.com

Gandhinagar: Congress could 
manage only 43 votes from party 
MLAs for the Rajya Sabha elections 
in Gujarat and it was the 44th, non-
Congress,  vote that 
helped Ahmed Patel 
romp home. But who was 
the owner of  the 44th 
vote? On the evening of  
August 8, there were as 
many as three non-Con-
gress MLAs who claimed 
they voted for Patel.

T h e y  we r e  N a l i n 
Kotadiya — the vociferous 
Gujarat Parivartan Party 
MLA representing Dhari 
who joined BJP and who 
belongs to the Patidar 
community — Jayant 
Boskey Patel, the NCP 
MLA from Umreth; and 
Chhotu Vasava, the JD(U) 
MLA from Jhagadia. 
“That day, we had 43 of  our 
own votes. With 43, we 
could not win, but with 44, 
we could not lose,” said 
Congress polling agent 
Arjun Modvadia. 

Kotadiya has been 
breathing fire against BJP 
since the Patidar agita-
tion. He had gone against 
the BJP whip during the 
p r e s i d e n t i a l  p o l l . 
However, during the 
Rajya Sabha polls, he at-
tended BJP meetings and 
praised the state govern-
ment after casting his 
vote. He initially declined to reveal 
whom he had voted for but added a 
twist to the tale by claiming that the 

BJP’s authorised agent was displeased 
when he showed him his ballot. By 
evening, he claimed in a video that he 
had gone against the party whip and 
voted for Patel, after hearing the inner 

voice and “remembering 
14 people from his commu-
nity who died in police ac-
tion and the pain of  the 
community.”

H oweve r,  Pat i d a r 
Anamat Andolan Samiti 
leader Varun Patel dis-
missed Kotadiya’s claim. 
“He was lampooned by the 
members of  the commu-
nity when we realised that 
he had sided with BJP and 
it was just a face-saving 
exercise on his part. He 
voted for BJP,” Varun 
Patel said. BJP leaders 
also admitted that 
Kotadiya voted for its can-
didate.

Similarly NCP’s Boskey 
Patel claimed that his 
party was a UPA member, 
after casting his vote. 
While his colleague 
Kandhal Jadeja openly 
sided with BJP, Boskey’s 
reactions kept everyone 
guessing for a while. 
However, Congress de-
nied Boskey had voted for 
Patel and supporters of  
Vaghela said Boskey had 
voted for the BJP.

T hat  le f t  JD(U) ’s 
Jhagadia MLA Chhotu 
Vasava as the remaining 

claimant. He minced no words in say-
ing that he had voted for Patel in spite 
of  his party’s alliance with BJP. 

ELECTION OF AHMED PATEL

Two False 
Claimants for 
Vasava’s Vote

SHAH’S 3-DAY VISIT TO TAMIL NADU FROM AUGUST 22

DMK, AIADMK Leaders Set 
to Join BJP this Month-end

Vasudha.Venugopal
@timesgroup.com

New Delhi: A number of  DMK and 
AIADMK leaders  and party work-
ers are expected to join the BJP this 
month end when party president 
Amit Shah visits  the State. 
Significant among the names of  for-
mer ministers likely to join the 
party is Nainar Nagendran, a for-
mer industries minister with the 
AIADMK who hails from the politi-
cally powerful  thevar community 
Thirunelveli.

Shah is scheduled to arrive in 
Tamil Nadu on a three-day visit on 
August 22. He will attend party 
m e e t i n g s  i n  C h e n n a i  a n d 
Coimbatore. Top BJP leaders say a 
complete overhaul of  the party 
state machinery is in works as Shah 
wants the party to become more vis-
ible in the state. More agitations 
just as the one held by the party’s 
yuva morcha recently to ask for no 
more delay in local  polls and better 
quality of  teaching in government 
schools are being planned too.

Meanwhile, the AIADMK-Amma 
faction led by Chief  Minister E 
Palaniswami met at the party head-
quarters in Chennai. This led to 
speculation about merger talks 
with the rebel camp of  former 
Chief  Minister O Panneerselvam 
or OPS. Though the BJP has said it 
has nothing to do with the matters 
of  the AIADMK sources said a sen-
ior ideologue and economist and a 
union minister were looking at 
ways of  ending the war within the 
party. “The token exclusion of  
Sasikala’s family from the party 
won’t work. There would be no 
merger unless our main conditions 
were met - the expulsion of  Sasikala 
and her nephew Dhinakaran from 
the party and an investigation into 
former CM Jayalalithaa’s death in 
December is started,” a senior lead-
er of  the OPS camp said.

He also added that OPS will not be 
ready for any pact that would place 
him as next to EPS. “There are these 
reports of  merger going on but OPS 
and others know only he can get the 

votes, not EPS though he doesn’t 
have the support of  his party lead-
ers now. OPS has not taken part in 
any of  the formal negotiation talks 
till now.”

Sources said negotiators were try-
ing hard to ensure Palaniswami and 
Panneerselvam reunion takes plac-
es in the coming days.

The merger talks were fast-
tracked when Dinakaran named his 
loyalists as party office-bearers re-
cently. EPS faction felt the appoint-
ments were “only to cause confu-
sion in the party ranks.”

Our Political Bureau

N e w  D e l h i :  C o n g r e s s 
President Sonia Gandhi is 
scheduled to hold a meeting of 

leaders of various Opposition 
par ties on F riday, the last 
day of the monsoon session of 
Parliament. The meeting, ex-
pected to  discuss ways to extend 
the demonstrated unity of like-
minded Opposition parties in 
Parliament to outside as well by 
taking up issues of common con-

cerns through joint agitations, is 
expected to be attended by West 
Bengal Chief Minister Mamata 
Banerjee among others.

The invitations for  the meet-
ing have  been sent out to those 
parties which had united on the 
Presidential and vice-presiden-
tial elections. Apart from the top 
Congress brass, representatives 
of TMC, Left, RJD, BSP, SP, DMK, 
RSP, IUML, JMM, NC, NCP, 
AIUDF..Etc are expected. Though 
the Nitish Kumar-led JD(U) has 
been excluded from the list follow-

ing its realignment with BJP, the 
Congress also signalled a solidari-
ty message by extending invitation 

to dissenting  JD(U) leader Sharad 
Yadav even though he will be in the 
middle of a Bihar tour on Friday.

The issues of farmers, “increas-
ing communal tension”, “misuse 
of investigating agency”, “subver-
sion of democratic institutions”, 
“attack on Opposition leaders”..
etc are expected to figure in the 
discussions   and some may also 
propose a coordination mecha-
nism for Opposition unity, which 
is being nurtured with the aim of 
propping up an anti-BJP alliance 
in the 2019 polls.

Sonia Calls Oppn Meet for Joint Action

PM WHILE BIDDING FAREWELL TO VP ‘There may have been deep within you an anxiety but, perhaps, after today there would be 
no such worry. There will be a feeling of freedom to work, think & an opportunity to explain your view as per your fundamental thinking’

Our Political Bureau

New Delhi: Vice President-elect 
M Venkaiah Naidu and BJP have 
dismissed the remarks made by 
Vice President Hamid Ansari 
that there is a sense of insecurity 
among minorities in India with 
the ruling party even alleging that 
he may have made these comments 
with an eye on post-retirement re-
habilitation.

Though Naidu did not make any 
direct reference to Ansari, he said 
the contention that minorities have 
a sense of insecurity is mere “politi-
cal propaganda”. Ansari had made 
this charge in an interview and that 
“ambience of acceptance” of minori-
ties is under threat.

“Some people are saying minorities 
are insecure. It is a political propa-
ganda. Compared to the entire world, 
minorities are more safe and secure 
in India and they get their due,” 
Naidu told news agency PTI.

He also expressed disagreement 
with the view that there is growing 
intolerance and emphasised that 
Indian people and civilization are 

most tolerant people in the world. 
This is what has made democracy a 
success here.

Naidu also cautioned that singling 
out one community will create a di-
vide and lead to adverse reactions 
from other groups.

“If you single out one community, 
other communities will take it oth-
erwise. That is why we say all are 
equal. Appeasement for none justice 
for all,” he said.

He maintained that history has 
proved there is no discrimination 
against minorities.

“They (minorities) got prominent 
positions, including constitutional 
responsibilities because there is no 
discrimination, and also on account 
of their merit,” he said, adding that 
the country stands for “sarva dharm 
sadbhav” and secularism is in the 
mind and blood of India.

“India is secular not because of 
political leaders but because of its 
people and civilisation,” he said.

Asked about incidents of alleged 
intolerance, Naidu said India is a 
huge country and there could be 
some “stray” occurrences, which are 
“nothing but aberrations”.

He, however, added that “Nobody 
can justify attacks on fellow citizens 
on the basis of community”. Such 
incidents should be condemned and 
action should be taken by appropri-
ate authorities, he said.

Naidu said politicians should not 
drag communities into politics and 
alleged that this is done to create a 
rift between communities, to derive 
political mileage and for votebank 
politics.

BJP General Secretary Kailash 
Vijayvargiya termed Ansari’s re-
marks “petty” and wondered if he is 
looking for “political shelter” after 
retirement.

“I condemn his comments. He has 
made political comments as he is re-
tiring. He is still a vice president and 
such comments do not suit the dig-
nity of the office he holds,” he said.

Meanwhile, Prime Minister 
Narendra Modi led his govern-
ment in bidding farewell to Ansari. 
Speaking in the Rajya Sabha, the 
House of which Ansari was ex-offi-
cio chairperson, Modi said, “Your 
life has been that of a career diplo-
mat. What is a career diplomat, I 
came to know only after becoming 

Prime Minister, as their smile and
the manner of their handshake is 
not immediately comprehensible. 
This is their training.”

He added that his past as a diplomat
must have helped him in running the
House.

“A major part of your tenure as 
a diplomat has been spent in West
Asia. Many years of your life were
spent in that circle. You lived in 
that atmosphere, that thought, the
debates among those people. Even
after retirement, your work was the
same- be it the Minority Commission
or Aligarh University (where Ansari
was VC), your circle was the same,”
Modi said.

He underlined that in contrast the 
last ten years must have been differ-
ent for Ansari as he had to go by the 
boundaries set by the Constitution.

“You made your best effort to run 
the House by the Constitution. There
may have been deep within you an
anxiety but perhaps after today there
would be no such worry. There will
be a feeling of freedom to work, think 
and an opportunity to explain your 
view as per your fundamental think-
ing,” Modi said.

Merger Talks: Sasi, Kin 
may Lose Hold over Party
V.PremShanker@timesgroup.com

Chennai: Former chief  minister 
J Jayalalithaa’s aide VK Sasikala 
may have wielded immense power 
in Tamil Nadu in the past but that 
may not last, as leaders of  the rul-
ing party on Thursday gathered to 
announce decisions that may run 
counter to her interests.

Amid speculation about a possi-
ble merger of  the factions that 
were carved out of  the erstwhile 
AIADMK, an ugly war broke out 
between chief  minister Edappadi 
K Palaniswami and Sasikala’s 
nephew TTV Dhinakaran.

Even as both Palaniswami and 
leader of  the AIADMK (puratchi 
Thalaivi Amma) wing O Panneer-
selvam were preparing to leave for 
New Delhi to attend the swearing-
in of  vice-president M Venkaiah 

Naidu, the developments gave an 
indication that Sasikala’s family 
members, including Dhinakaran, 
may be completely losing control 
over the party.

A resolution adopted at a meet-
ing chaired by Palaniswami ear-
lier during the day stated that 
Dhinakaran’s recent appoint-
ment as the deputy general secre-
tary of  the AIADMK (Amma) 
wing was not permissible under 
party rules and that Dhinakaran’s 
decisions would not be binding on 
party members. The resolution is-
sued to the media on an AIADMK 
letter head (and not that of  the fac-
tion AIADMK Amma) said 
“Dhinakaran’s appointment as 
deputy general secretary on 
February 15, 2017 after his expul-
sion from the party by our then 
general secretary Jayalalithaa on 
December 19, 2011, is illegal as it is 

against the party law 30(V).”
Dhinakaran immediately re-

sponded by holding a hurried 
press conference in Thanjavur 
stating that he was nominated as 
the deputy general secretary by 
the ‘present general secretary’ VK 
Sasikala and he may not hesitate 
to ‘surgically remove’ anyone who 
was trying to ‘weaken the party’.

Pannerselvam reacted to the de-
velopment, saying, “Very soon, we 
will take a decision that is in the 
right direction. And the decision 
will reflect the expectations of  the 
people of  Tamil Nadu and that of  
the dedicated cadres of  Amma’s 
AIADMK.” His camp emphasised 
that despite talks of  a merger, it 
can become a possibility only if  all 
the preconditions are met – one of  
the primary conditions being that 
Sasikala and her kin needed to be 
expelled from the party.

PM Praises 
Pune Woman
PM Modi has been keeping 
a close eye on everything 
connected to his pet project 
Swachh Bharat. Recently, he 
wrote a letter to Pune wom-
an Prachi Deshpande, prais-
ing her for starting organic 
farming on rooftop from the 
waste collected from the 
neighbourhood and
temples. The PM said her 
contribution will bring in 
positive changes in society.

Surjewala 
Precedent
Congress brass, urging EC to in-
validate the votes of two rebel 
Gujarat Congress MLAs for show-
ing their ballot papers to Amit 
Shah, cited the precedent of how 
Randeep Surjewala’s vote in a 
Haryana RS poll was cancelled 
for displaying ballot paper to the 
CLP leader. Since ‘Surjewala act’ 
was widely perceived as a script-
ed plot to trip the then nominee 
RK Anand, question is who script-
ed this Gujarat ‘invalidation act’.

A Blast From 
the Past
Vikram Seth’s mother justice 
Leila Seth had ticked off senior 
advocate Gopal Subramanium 
several times on English, he 
told the Supreme Court re-
cently. Subramanium was re-
membering his stint as part of 
the JS Verma committee set 
up to suggest ways to prevent 
a Nirbhaya repeat.  Self-dep-
recatingly, he referred to him-
self as the sole surviving 
member of that panel. 

Sensitive 
to Criticism
Congress members are 
wondering whether 
Jairam Ramesh, after his 
“Sultanate” remark, will 
now be a ‘pariah’ for party 
VP Rahul Gandhi. Appar-
ently, the Gandhi scion is 
averse to such ‘open’ criti-
cism. The last time some-
one close to him made 
such remarks in the me-
dia, he chose not to speak 
to him for over a year. 

A major part of your 
tenure as a diplomat 

was in West Asia... 
After retirement, 

your work was the 
same — be it minority 
commission or AMU

Narendra Modi
Prime Minister

Some people are 
saying minorities 
are insecure. It is a 
political propagan-
da... Minorities are 
more safe and se-

cure in India...

Venkaiah Naidu
Vice-President Elect

I condemn his 
comments. He 
has made polit-

ical comments as he is 
retiring. He is still a VP & 
such comments do not 
suit his office’s dignity...

Kailash Vijayvargiya 
BJP General Secretary

MERGER TALKS: EPS (top),
O Panneerselavam

Nalin Kotadiya

Jayant B Patel

Chhotu Vasava

CREATING PLATFORM Bengal CM Mamata expected to attend; JDU leader Sharad Yadav also invited though he is in Bihar

ISSUES TO BE DISCUSSED

‘Farm-relat-
ed, commu-
nal tension, 

misuse of investigat-
ing agencies, etc’

STRAIGHT TALK

Vasava minced no 
words in saying that 
he had voted for Pa-
tel in spite of his par-
ty’s alliance with BJP

BJP, Naidu Dismiss Ansari’s Minority Remark

Actor-filmmaker Kamal Haasan shares the dais with MK Stalin at the diamond 
jubilee celebration of DMK’s mouthpiece ‘Murasoli’; superstar Rajinikanth 
was also at the event in Chennai on Thursday. —PTI

PALANI QUESTIONS DHINAKARAN’S ROLE
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The statements that 
make people maddest 
are those they worry 
might be true.

PAUL GRAHAM
@PAULG

Tweet OF THE DAY

Researchers at the Uni-

versity of Washington 

have encoded computer 

malware in a strand of 

DNA and used it to ex-

ploit a computer that 

analysed the genetic 

material. The hack was 

done as a call to arms to 

genetic data processing 

community to ensure 

best practices, and to 

prompt a discussion 

about the regulations 

around DNA sequenc-

ing. Hack shows that 

malware encoded into 

genetic material could 

become a threat vector 

for labs carrying out 

analysis.— TechCrunch

Tech Buzz

A Malware 
Encoded into 
Human DNA!

It is a process manage-

ment used for continu-

ous product maturation 

and improvement.

Kaizen
Jargon Buster

Tesla at Work 
on Self-driving 
Truck Tech

San Francisco Tesla is 

developing a electric 

semi-truck that can 

drive itself and move in 

“platoons” that auto-

matically follow a lead 

vehicle, and is getting 

closer to testing a pro-

totype, according to an 

email discussion of po-

tential road tests be-

tween Tesla and the 

Nevada Department of 

Motor Vehicles. The 

emails show that Tesla 

is advancing toward re-

al-life tests, potentially 

moving it forward in a 

highly competitive area 

of commercial trans-

port also being pursued 

by rivals Uber and Al-

phabet. — Reuters

Quick Byte ANIRBAN BORA

8.18 Mbps
Average mobile data 

speed, says Ookla’s July 

Speedtest Global Index

In the run-up to the grand finale of the ET
Startup Awards 2017, your favourite paper
presents a special series on the lessons that

some of India’s most celebrated
entrepreneurs have learnt from their mentors

WHAT I LEARNT FROM MY MENTOR

More often than not, people en-
joy working with companies in
good times. However, it is the sup-
port one gets during tough times
that matters. Sometime during
2013-2014, there was a sudden
drop in oil prices. Consequently,
some of our key customers and
prospects slashed their IT bud-
gets. Kirit Shah’s support was in-
strumental in helping us sail
through this phase. He helped
me keep focus on the fundamen-
tals while reducing costs system-
atically. (Shah’s GP Group is an

investor in Eka
Software.)

I do believe
that the best
lessons any
entrepre-
neur can get
about his

business are
from his own

experiences. Having said that,
the best advice I received from
my mentor was to never shift fo-
cus away from the first princi-
ples — customers satisfaction,
cashflow management, and prof-
itability. That has guided my en-
trepreneurial journey.

You may have a great product,
the best in the industry with the
most sophisticated and latest
functionalities and technology.
Ideas do matter. But unless your
product provides solutions that
specifically address your cus-
tomer’s problem, it has little val-
ue for them.

I also learned that getting fund-
ed — be it through a loan, venture
capital or through an angel in-
vestor — is where your journey
really begins. And as you gain
momentum, it is important that
you stay frugal, keep a check on
the cash burn, and plan well to al-
locate funds through the critical
stages of your growth. Often,
good ideas don’t materialise into
a business due to unplanned fi-
nancial support. I would advise
young entrepreneurs to keep
their personal expenditure at a
minimum. When you have fewer
debts to worry about you can fo-
cus better on your own venture.

(As told to Shadma Shaikh)

Shah Helped Me Keep
Focus on Fundamentals
while Reducing Costs

Manav Garg
CEO, EKA SOFTWARE

On August 18, the country’s
most prestigious startup
awards will be presented at a
glittering ceremony in Benga-
luru that will play host to the
some of the industry’s most in-
fluential founders, investors
and policy makers.

At this third edition of The
Economic Times Startup
Awards, our paper is assem-
bling an eclectic panel to cele-
brate the spirit of entrepre-
neurship and to discuss the best
way forward for Indian star-
tups seeking to manage the
challenges of growth. 

Sharing their insights on
stage will be Niti Aayog’s Ami-
tabh Kant, Nandan Nilekani
the cofounder of Infosys, Sa-
chin Bansal of Flipkart, Rajan
Anandan of Google, Falguni
Nayar of Nykaa and Naveen Te-
wari of InMobi.

Every day at least two new
startups take shape in India, in-
spired, no doubt, by those who
came before and built business-
es that have transformed the

way Indians now shop, com-
mute, learn, seek healthcare or
entertain themselves. 

These ventures, some of
which have grown to the mythi-
cal level of unicorns (compa-
nies deemed to be worth over a
billion dollars) have come in
the wake of India’s now legend-

ary suc-
cess in
technol-
ogy out-
sourc-
ing. 

For
sure, the
growth

has been rapid and spectacular
but it is also clear that Indian
startups are at a crucial stage in
their evolution.

The panel will discuss what
needs to be done if Indian star-
tups are to thrive in an environ-
ment that demands a fine bal-
ance between scale, culture and
returns. 

Stay tuned to ET for more de-
tails in the run-up to the event.

Celebrating Spirit of
Entrepreneurship

From an initial capital of ̀ 4 lakh in 
2007, Flipkart has now grown to $4 
billion, after the ecommerce firm 
raised $2.5 billion through primary 
and secondary capital. Here’s a look at 
Flipkart’s funding rounds, 
its valuation, as well 
some of its major 
markdowns

Timeline

Flipkart founded by IIT-Delhi 
engineers and former Amazon 
employees Sachin Bansal and 
Binny Bansal with ̀ 4 lakh or 
$6,000 in initial capital

Gets undisclosed angel fund-
ing from Ashish Gupta, found-
er of Junglee (acquired by Am-
azon in 1998) and Helion 
Venture Partners

Raises first institutional round 
from venture capital firm Ac-
cel India of $1 million, valua-
tion less than $5 million

Raises $10 million from New 
York-based VC Tiger Global 
Management. Valuation less 
than $50 million.

Raises another $20 million 
from Tiger Global and starts 
talks with private equity 
funds, including General At-
lantic, for a mega round with 
valuation of $1 billion.

Announces $150-million 
round led by South African 
media and internet giant 
Naspers, valuation hits $1 bil-
lion.

After raising $200 million 
from existing investors in 
July 2013, raises another 
$160 million from Morgan 
Stanley, Vulcan Capital, Sofi-
na & Dragoneer. Valuation 
moves up to $1.6 billion

Raises another 
$700 million; 
valuation at 
$15.2 billion

2007

2008

’10-11

2012
Aug

2013
Oct

2014
Mar

2015
Jul

2016
Feb

2017
AprNov Aug

May

Jul

Dec

Morgan Stanley MF 
marks down valua-
tion of Flipkart 
shares to $11 billion

Another cut by Morgan 
Stanley MF to value of 
its Flipkart shares. Val-
uation at $5.6 billion

Flipkart ac-
quires Jabong 
& PhonePe in 
2016

Raises $1.4 b 
from eBay, Ten-
cent & Microsoft; 
also buys eBay.in

Raises $2.5 billion 
from SoftBank Vision 
Fund. Partial exit for 
Tiger Global. Bansals 
sell part of stake

2009

Acquires fashion portal 
Myntra

Raises a $210 million from 
DST Global. Valuation goes 
to $2.6 billion.

Announces $1-billion fund-
ing round from GIC Singa-
pore and existing backers Ti-
ger Global, Naspers and DST 
Global among others. Valua-
tion jumps to $7 billion

Raises a $700-million 
round from hedge 
funds like Steadview, 
Greenoaks, mutual fund 
T Rowe Price & sover-
eign wealth fund Qatar 
Investment Authority. 
Valuation goes over 
$11 billion

FLIPKART V/S AMAZON
Funding

Growth

Losses 2016 (`cr)

Employees

Flipkart Amazon

$6 b+ 
(raised)

$5 b 
(committed)

Sellers
Over 1 lakh  
2 lakh

27,000
50,000 (IN INDIA)

Ecomm GMV 
Market share 

as of FY17*

(* SOURCE PRAXIS GLOBAL ALLIANCE)

34%

29%

5223

3572 (IN INDIA)

65-70%
Flipkart’s growth in 
terms of gross mer-
chandise value

59%
Amazon’s gross 
merchandise sales 
in June quarter

Our Bureau

Bengaluru: Infosys’ board will
consider giving founder NR Nara-

yana Murthy a formal role if he
wishes to have one, the company’s
co-chairman Ravi Venkatesan sa-

id in an interview.
Murthy has said leaving Infosys is

one of his biggest regrets and has publi-
cly castigated the company for poor cor-

porate governance. There is a growing
sense that giving Murthy a role at the

company could help sort out the pro-
blems between the board and the fo-

under. “If he were to wish that, we
would absolutely consider it,”
Venkatesan said in an interview
with ET NOW. 

Venkatesan added that Murthy had not yet
indicated that he wanted a role at the com-
pany. Murthy did not respond to an email
from ET asking if he would consider re-joi-
ning Infosys. Should Murthy return, it wo-
uld make this the second time he has retur-
ned to Infosys. In 2013, he returned as execu-
tive chairman as the company struggled
with growth and a slew of executive depar-
tures. Murthy and Infosys’ board have been
at loggerheads for over a year over a slew of
issues, including the outsize severance pay
accorded to former CFO Rajiv Bansal. 

The founder has also asked the board to re-
lease the full report of the investigation car-
ried out by Gibson Dunn and Control Risk
into allegations that CEO Sikka benefitted
financially from the company’s acquisition
of Panaya. Infosys has declined to release
the full report and Venkatesan justified that

decision. “The entire report contains enor-
mous amount of details and that is not dee-
med advised,” Venkatesan said. He added
that if people were not satisfied and had mo-
re information to substantiate the allega-
tions, then they should bring them out. 

“It is entirely possible that somebody is
not satisfied. And if there is any shred of
evidence that they have, I think they they
should be more forthcoming and bring it
to the attention of the regulator or Gibson
Dunn or anyone else so that it can be loo-
ked at,” Venkatesan said. “But in the ab-
sence of that, we have to presume people
are innocent until proven guilty and if you
keep at this at some point it degenerates
into a witch-hunt.”

The company had received two anony-
mous letters in February that alleged
wrongdoing in some of its acquisitions,
improper contracting and CEO compen-
sation and expenditures. The Gibson
Dunn investigation was the third the com-
pany has conducted to address the ques-
tions that have been raised. Infosys relea-
sed the findings in June. The investiga-
tion’s report to the audit committee clea-
red the company of all wrongdoing.

Infosys Role for NRN if He Wishes 

THIS TIME AROUND...

Should NR Narayana Murthyreturn, it would
make this the second time he has returned to Infy.
In 2013, he returned as executive chairman

service, which cost `̀500 for 12
months, was launched in 2014
and has been restricted to a few
cities on purchase of products
only from Flipkart Advantage
Sellers. Flipkart did not revert
to queries sent by ET.

“With the new round of fun-
ding we will see Flipkart expand
its portfolio. It is likely that the
company will revive Flipkart
First programme as an answer
to Amazon Prime apart from a
strong push on private labels in
the categories of small applian-
ces and the Billion brand. There
is a ready base of customers who
have been loyal to the platform
for eight to nine years and Flip-
kart First will provide much ne-
eded fillip to this,” added Meena.

Taking a leaf out of group com-
pany Myntra’s strategy, Flip-
kart has also been in discus-
sions for eight to nine months to
find the right model to create of-

fline experience stores promo-
ting its private labels. The stra-
tegy will start with one or two
stores ahead of the festive sea-
son. “Going forward, growth un-
der multiple heads including
new technologies like AI, omni-
channel play and strategic alli-
ances for better reach of private
labels on the platform to increa-
se margins, newer categories
like groceries, furniture, digital
content services like music, vi-
deo and games will be high-im-
pact areas for evaluation where
there is enough funding to play a
larger game,” said Sreedhar
Prasad, partner-ecommerce,
KPMG.

The focus on growing private
labels will also open up opportu-
nities for acquisition by the
company. Flipkart recently an-
nounced introducing its private
label of affordable furniture, in
time for the Diwali sale.

SoftBank’s $2.5-b Ammo
to Fire Up Flipkart 2.0

Shadma.Shaikh
@timesgroup.com

Bengaluru: Cloud-based busi-
ness software maker Freshworks,
previously known as Freshdesk,
has appointed Sidharth Malik as
its chief revenue officer. 

Malik will focus on accelerating
revenue growth and will lead all
the global go-to-market teams,
Freshworks said in a statement. 

“We are very excited to have Sid-
harth join Freshworks at a key in-
flection point in our journey,” sa-
id Girish Mathrubootham, CEO
of Freshworks. “We believe his
valuable experience in building
global teams, expanding markets
and growing revenues makes him
an ideal choice to further accele-
rate our growth at Freshworks.”

A Harvard Business School
alumnus, Malik brings over 22 ye-
ars of global experience in the IT
industry to Freshworks, having
served in sales leadership and ge-
neral management roles at Micro-
soft, IBM, Salesforce and most re-
cently, Akamai Technologies. 

Malik joins Freshworks after a
five-year-long stint at Akamai,
where he served as the managing
director, overseeing all opera-

tions of the company in India. 
“With its refreshing suite of bu-

siness software, I believe we are
well positioned to transform the
way our customers engage with
their customers and employees,”
said Malik. “I look forward to
partnering with Girish and the
entire team at Freshworks as we
expand our product portfolio and
partner deeper with our custo-
mers globally.” 

Malik’s Freshworks is to Lead
Global Go-to-market Teams

Previous Roles

He has served as 
MD for South Asia at 
Telelogic AB

At Salesforce.com, 
he served as the area 
vice-president

 At Microsoft in India 
Sidharth Malik used to 
lead platform business

 He has been coun-
try manager with 
IBM Rational India

The new chief revenue officer will focus on accelerating revenue growth

Taslima.Khan@timesgroup.com

New Delhi: Moglix, a B2B commer-
ce platform specialising in procure-
ment of industrial products has ro-
ped in Jeff Epstein, former CTO of
Oracle on its Board of Advisors. 

The company — which counts Tata
Son’s chairman emeritus Ratan Ta-
ta on its board of advisors — also
has Anurag Srivastava, founder &
managing partner of Jungle Ventu-
res, on the board. Srivastava works
with Moglix on product manage-
ment and devising technology stra-
tegy for large manufacturing hou-
ses in the automotive industry. 

Jeff Epstein specialises in market-
places, B2B cloud software and ad-
vertising technology and will help

Moglix improve product offerings,
and better marketing strategy. 

Moglix — which was founded in
2015 by Rahul Garg, former head of
advertising exchange at Google
Asia — specialises in the procure-
ment of industrial products such as
MRO, fasteners, electrical, hardwa-
re, pneumatics, and safety items.

The company had recently raised $12
million in Series B from IFC, Rock-
etship, Accel Partners, Jungle Ven-
tures and others. Last year, the com-
pany had raised ̀̀ 28 crore in Series A
led by Accel Partners with participa-
tion from Jungle Ventures and Seed-
Plus and also an undisclosed finan-
cial investment from Ratan Tata.

The startup works with over 200 lar-
ge enterprises, including those like
Havells, Ester Industries and India
Forge besides more than a lakh
SMEs and has recently developed
Green GST, a unique GST applica-
tion service for manufacturing units
to make them GST compliant. Other
companies it competes with include
AmazonBusiness.in, Power2SME,
IndustryBuying, Bizongo, Tolexo,
OfBusiness and JustBuyLive.

Moglix Hopes it has an Oracle
with Jeff Epstein on Board

EPSTEIN’S ROLE

Jeff Epstein will
help Moglix
improve pro-

duct offerings and better
marketing strategy

Corner Office

Co-chairman Ravi Venkatesan says Narayana Murthy has not yet indicated he wants a formal role

(From Left) Rajan Anandan of Google, Naveen Tewari of InMobi,
Falguni Nayar of Nykaa, Sachin Bansal of Flipkart, Nandan Nilekani,
cofounder of Infosys, and Amitabh Kant of Niti Aayog 

A roundup of who’s in and who’s out of the hot seat

A VALUABLE LESSON

Kirit Shah taught me to
never shift focus away
from first principles
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SETTING SAILPayal.Ganguly
@timesgroup.com

Bengaluru: SoftBank Vision
Fund’s infusion of $2.5 billion
into Flipkart gives it a ready
war-chest to unravel its next le-
vel — Flipkart 2.0 — which will
help it take on close rival Ama-
zon India which has spent over
$2 billion to grow its India busi-
ness, with promise of more.

Experts tracking the sector be-
lieve that apart from a push to in-
crease its dominance in the fas-
hion category through infusion
into group company Myntra,
Flipkart will also increase its in-
vestment in building strong pri-
vate labels with an eye on impro-
ving gross margins.

The grocery business being pi-
loted by Flipkart will also be sca-
led up, where it takes on Amazon
India which has committed to
spend $500 million to grow its fo-
od products and perishables ver-
tical with clearance on FDI in
the sector. 

“I think they have realised that
they will have to execute better
and do lots of innovation to give
a fight to Amazon. For this, Flip-
kart might acquire somebody
who can make a difference to ex-
ecution or few tough categories
where they are weak such as fur-
niture, babycare and FMCG,”
said the founder of an online
commerce company. An acquisi-
tion in these verticals will solve
the difficulty of building a supp-
ly chain for these specialised
categories 

“To match up, Flipkart will ha-
ve to invest at least as much as
Amazon, and grocery will be im-
portant to increase wallet sha-
re,” said Satish Meena, senior
forecast analyst at Forrester.

The company is also said to be
in talks to revive Flipkart First,
a programme similar to Ama-
zon Prime which provides prio-
rity shipping, free next-day deli-
very and priority access to de-
als. Two independent sources
ET spoke to confirmed that
“Flipkart is looking for an ans-
wer to Prime”. The subscription
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Struggle with vendors, reverse charge mechanism & clarity on rules

A Month On, Exporters Flood 
GST Cell with Refund Queries

The Road Ahead

GST THE BIGGEST TAX REFORM

Our Bureau 

New Delhi: Casual taxpayers who conduct busi-
nesses occasionally can now register for the goods 
and services tax (GST), which will allow them to 
execute work that comes their way once in a while.

“A taxpayer must go for registration as casual tax 
payer at least five working days prior to the com-
mencement of business,” said Navin Kumar, chair-
man, Goods & Services Tax Network (GSTN).

A casual taxpayer is a person who occasionally 
undertakes business transactions in a state or 

union territory where she has 
no place of business.

Kumar said the registration 
as a ‘casual taxpayer’ will be 
valid for 90 days.

A tax payer will also have 
the option to extend the reg-
istration duration once for a 
maximum of 90 days before 
the expiry of the initial 90-day 
period for which registration 
was granted.

Rather than registering as a regular taxpayer 
and being required to file ‘nil’ returns during off-
business months, casual taxpayers can enrol for a 
limited period of time, GSTN noted in its statement.

After a taxpayer has opted to register as a ‘casual 
taxpayer’, a challan has to be generated after giv-
ing estimated values of supplies and tax and cess 
liability during the period of registration.

The taxpayer has to make advance tax payment 
using the payment modes available at the GST 
portal, thereby completing the second stage of 
registration, it added. “In case such a taxpayer 
has deposited advance tax but does not wish to 
continue the business, the taxpayer can apply for 
a refund at the time of filing application for sur-
render of registration,” the statement said.

A casual taxpayer is not allowed to opt for the 
composition scheme. The composition scheme al-
lows businesses to pay taxes at a concessional rate 
and makes tax compliance easy.

GSTN chairman 

Kumar says 

registration as a 

‘casual taxpayer’ 

would be valid 

for 90 days 

which can be 

extended once 

for max 90 days

It’s Serious! Casual 
Taxpayers Can Now 
Go for Registration

Vinod Mahanta & Sachin Dave 

Mumbai: India’s biggest job-
creators – the small and medium 
enterprises (SMEs) — are still 
struggling to cope with the chang-
es brought about by the country’s 
biggest tax reforms more than a 
month after the introduction of the 
single producer levy.

The swelling list of teething 
problems, such as dealing with un-
registered vendors, cracking har-
monised system of nomenclature 
(HSN) code, and adopting  reverse 
charge mechanism (RCM), has 
compounded matters. The lack of 
understanding and clarity on new 
regulations in some areas, and 
the industry’s general aversion 
toward getting into the “system” 
would appear to be extending the 
learning curve.

“The government criteria are 
not clear in many areas. Smaller 
traders, vendors and suppliers are 
under stress because they don’t 
know how to deal with RCM. It is 
just an added transaction for small 
service providers. They feel if the 
amount will be reversed later why 
go through the pain of entering it 
in GSTN. A lot of small traders pre-
fer working under the radar,” says 
Govind Mittal of Kota, Rajasthan-
based Mittal Enterprises that 
deals in chemicals.

Bracketing output is another ex-
ercise at cracking the HSN puzzle. 
The Kota stone, for instance, could 
be processed into a decorative 
stone, flooring stone, or finishing 
stone — each with a different code.

COMPLEX CODES

The complexity was highlighted 
by even GST Network chairman 
Naveen Kumar. He mentioned 
in a recent interview that a large 
percentage of businesses are not 
in a position to comply with GST 
ahead of the Aug 20 deadline for 
filing self-assessed returns.

India has about 45 lakh SMEs, of 
which about a third have not reg-
istered for GST, point out experts.

Experts attribute the problems to 
the industry-wide lack of prepara-
tions. “A lot of SMEs did not start 
preparations in time for GST, 
assuming it won’t happen. The 
government outreach program 
started a little late but they have 
done a lot to educate all types of 
businesses,” says Pratik Jain, 
Partner and National Leader – 
Indirect Tax, PwC.

Meanwhile, Kerala’s food busi-

nesses, a big part of local industry, 
are walking the tightrope between 
securing GSTN registrations and 
staying competitive.

“Earlier, most of the smaller com-
panies in food-related businesses 
in Kerala were out of purview of 
the value added tax (VAT) and en-
joyed exemption under the Small 
Scale Units Exemption Act. Most 
of them paid 5% or 14% excise. 
Under GST, very few items fall in 
the 5% slab. So, with the new tax 
rates, small businesses must raise 
their prices in a price-sensitive 
market,” says Kottayam-based 
Xavier Thomas, MD, Sanson 
Chemical Industries.

And there is no clarity on how 
some items will be taxed. Take hol-
low cement bricks as an example. 
Bricks that are used extensively in 
Kerala for paving roads and hous-
es now attract 28% tax despite hav-
ing just 20% cement component. 
Earlier, these attracted 5% VAT 
and were out of excise purview.

‘FALLING IN LINE’

To be sure, some smaller busi-
nesses are also acknowledging 
the benefits. “We used to buy raw 
material and pay CST (central 
sales tax) plus excise duty. We 
never used to get credit of CST. 
Now since CST has merged with 
GST, we will be able to get claim of 
full GST,” says Jitender Agrawal 
of Agarwal Enterprises, a chain 
link supplier in Solan, HP.

Similarly, Amit of Agra Shoes 
Mart says accepting the change 
is the way forward for the smaller 
businesses. 

SMEs Still Working Hard to 
Sort Out Teething Troubles 

Kirtika.Suneja@timesgroup.com

New Delhi: More than a month after 
the government set up a cell in the 
commerce ministry to make exporters 
familiar with the recently introduced 
Goods and Services Tax, it is still flood-
ed with queries, mostly related to re-
funds and blocking of working capital.

“We get more than 50 GST queries on 
Twitter every day, almost a hundred 
emails and phone calls at various cen-
tres,” said an official.

The main concern of exporters is work-
ing capital getting locked up due to GST. 
According to industry estimates, over  
`1.85 lakh crore belonging to exporters 
will get stuck with the government due 
to GST every year. Prior to the imple-
mentation of GST, exporters used to get 
exemption from duties. Now, they have to 
pay the duty first and then seek a refund, 
a process that ties up a portion of their 
working capital with the government 
and pushes up manufacturing costs.

Exporters have to arrange money for 
inputs, manufacturing and payment of 
duties and taxes.

“Our members have informed us that 
it would be impossible for them to export 
in August and September as per this 
refund time schedule. We request the 
finance ministry to make GSTN (Goods 
and Services Tax Network) operative for 
processing returns and refunds,” EEPC 
India, the apex body for engineering ex-
ports, said in a communication to the 

finance and commerce ministries.
GSTN will operate a uniform interface 

for taxpayers and a common and shared 
IT infrastructure between the Centre 
and the states. The portal will provide 
an IT backbone for the smooth function-
ing of the GST regime so that the nation 
can be leveraged as one market with 
minimal indirect tax compliance costs.

The liquidity problem will reduce com-
petitiveness of exporters by 2% due to the 
interest burden on them, according to 
Ajay Sahai, director general, Federation 

of Indian Export Organisations.
Other issues f lagged include pay-

ing IGST or taking exemption under 
Letter of Undertaking or bond, which 
increases compliance costs. Integrated 
GST (IGST) is collected by the Centre on 
inter-state supply of goods and services 
and is also applicable on imports.

“We are in consultation with the fi-
nance ministry and have recommended 
some ways of resolving the issue,” the of-
ficial said, adding that the government 
tries to resolve exporters’ queries in a 
day or two.

It has been more than 40 days since GST has 
been implemented in India. While the indus-
try was very apprehensive, the GST transi-
tion has been smooth. The big question is how 
GST will impact a common man’s budget.

GST is stated to be one of the biggest tax re-
forms in India, which would not only impact 
the businesses but also the common man. 

The primary impact to be felt by the con-
sumers would be change in prices of goods 
and services on account of GST rates. 

In terms of impact in prices, while services 
would mostly be more expensive in the ini-
tial phases, impact on prices of goods could 
be a mixed bag. In the long run, once the 
benefits of GST are expected to kick in in 
terms of higher input credits and reduction 
in cascading effect, it is anticipated that the 
inflationary effect will come down and pric-
es in general would come down and stabilize. 

In services, the tax rate has increased from 
15% to 18%. The 3% increase could poten-
tially mean an increase in price of services 
by 3% for the common man, in the short run. 

Within the household budget, there are 
likely to be some obvious gainers and some 
obvious losers but once the law and pricing 
of commodities reach steady state, all con-

sumers should gain.  We have provided a 
few examples to explain the impact of GST 
on the common man, the impact on pricing 
on account of additional credits and hence 
reduced cost of supply is separate.

GST is expected to bring greater transpar-
ency, improve compliance levels and create 
a common playing field for businesses by 
amalgamating a host of central and local 

taxes. GST would change 
the current tax regime of 
production-based taxation 
to a consumption-based 
system.  There is no doubt 
that the corporates would 
benefit once they settle in 
under GST and assess the 
impact on their respective 
businesses; however, the 
advantages to the common 
man may take longer to be 

apparent. It is expected that the consumer 
would also reap the benefits of the new tax re-
gime, once the corporates have transitioned 
completely to the new tax structure and start 
to pass on the benefits to the end user.

(Views expressed are personal)

While 

services 

would mostly 

be more 

expensive in 

initial phases, 

impact on 

goods’ prices 

could be a 

mixed bag

How GST Will Impact a 
Common Man’s Budget

Consumers will reap benefits 
once the corporates transition 

completely & pass on the benefits

BIPIN SAPRA
Tax Partner, EY India

GUEST COLUMN

As traders have to pay duty & then seek a refund which blocks a part of working 
capital, industry estimates exporters’ ̀ 1.85 L cr to get stuck with govt every year

Our members have     
informed us that it 

would be impossible for 
them to export in Aug & 
Sept as per this refund 
time schedule
 EEPC INDIA 
(To FinMin & Commerce Min)

ANIRBAN BORA

RESTAURANT BILLS A customer visits a restaurant & purchases a meal for `1,000 in Delhi
Under earlier regime, VAT @ 12.5% and service tax @ 6% was charged.  

Thus, the customer used to pay `185 as tax 
Under GST, a meal at an air-conditioned restaurant shall attract 18%. 

Thus, the customer pays `180 as tax 
Effectively, no substantial impact on restaurant bills

AIR TRAVEL A customer travels in domestic economy class on a ticket of `1,000
Under earlier regime, service tax at 6% was levied  — amounting to `60
Under GST, economy class is taxable at 5%. Thus, there would be minor

savings in economy class
In case the customer travelled business class, GST rate has increased to  

12% from 9% under service tax. 
Thus, business class would be expensive.

HOLIDAYS A customer stays in a hotel which has tariff of `8,000 a night
In pre-GST regime, the gross indirect tax rates (service tax + luxury tax) 

ranged from 19% to 25%, depending on rate of luxury tax in a   
state. Thus, total tax could be between `1,520 and `2,000

Under GST, for tariff above `7,500, tax would be applicable at 28%, 
resulting in tax incidence of `2,100. Thus, higher tier hotels are going  
to be more expensive under GST 

The lower tier hotels could be cheaper under GST, since tariffs between 
`1,000 and `2,500 would have GST of 12%, and between `2,500 and
`7,500 would have GST of 18%

CAB EXPENSES A customer takes an Ola or Uber and the ride costs `100
There is a marginal saving since cab facilities would attract GST at 5%  

as compared to 6% service tax 

These services will primarily have a 3% increase in rate (from 15%  
service tax to 18% GST). Thus, these services will be more expensive

Food items have been kept in the range of 0-5% under the GST regime.   
Food prices are unlikely to go up

FMCG products like packaged food, shampoos, soaps, tissue papers, 
toothpaste, pharma products, electronic items like TV and coolers etc. to  

 become cheaper
Services like salon, dry cleaning and telecommunications to become 

 more expensive due to 3% increase in tax rate 

REAL ESTATE A customer buys under-construction property for `1 crore.
Under earlier regime, rate of around 5.5% was levied (both VAT and   

service tax), but varied from state to state. Under GST, a rate of 12%   
will be levied resulting in infl ation in initial period 

Prices of ready-to-move-in apartments with completion certifi cates  
would remain steady as these are out of GST ambit 

EXPENSES EXAMPLES

BANKING AND 

INSURANCE

OTHER 

HOUSEHOLD 

EXPENSES

Bigger Problems
Issues faced by SMEs

Dealing with 
unregistered vendors

Cracking harmonised system 
of nomenclature code

Adopting 
Reverse 
Charge 
Mechanism

Lack of 
understanding 
& clarity on 
some new 
regulations

India has 45 lakh SMEs, of which a 

third have not registered for GST
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has been
working on a

definitive  plan since
it came to power and
every time we see an
announcement it
seems highly
regimented and
result oriented. This
time it was GST,
where the  highly
convoluted tax
structure of India is
under refinement
and set to change
forever. GST now is
appearing to be the
part of a  socio-
economic
overhauling of our

nation, and can truly
be termed as
'financial
independence
movement' of
modern times. The
country is poised to
witness a greater
inflow of funds from
all over the world
and from within
India.

The GST bill was
first mooted in 2000
under the NDA
government, and the
framework has been
under development
since then.
Significant efforts
have been made in

last three years under
the dynamic
leadership which has
made the passage of
GST bill as a
collective
responsibility and
achievement of every
Member of
Parliament. From
financial and growth
perspective it may be
derived that India has
united once again to
emerge as a single
market with the
passage of GST bill. 

The complex web
of tax structure is
eradicated and India
will rise further in the

Ease of Doing
Business Index. The
complex and
cumbersome tax
system, which has
pushed
entrepreneurs to

limits in order to
abide by all the laws
laid by authorities at
federal and state
levels, is history now.
The central
leadership recently

highlighted that
incremental
changes may not
be able to
provide the much
needed boost to
the system and
immediately a
transformational
reform is passed
under the GST
framework which
will make the
entire country of
1.3 billion
consumers as
one single market
and will be
marked as
historic
milestone. The
much awaited
GST network is
up and running,

the applicable
taxes are paid by
the manufacturer
right at the
factory level itself
and has
abolished the
border taxes paid
for the transport
of goods from
one state to
another. 

The GST has
unified and
streamlined the
processes of
manufacturing
and sales and
shall eradicate
the approach to
have multiple
warehouses to
avoid taxation,
rather the focus
will drastically
shift towards

increasing the quality
of services. Some
states, which were
poor at the time of
Independence, are
still poor as they are
not in a capacity to
entertain
entrepreneurship
and hence they are
not able to align
themselves on the
growth trajectory.
With the
federalization of
the tax system
under GST, these
states will get a
higher and well-
managed
prosperity fund,
which could bring
them to the next
level of economic
development so
that they start
offering an
environment for
manufacturers to
flourish.

The first month

of  implementation
is about to end,
and varied
reactions are noted
from across the
financial society
and repercussions
are also observed
on various
businesses. The
implementation is
successful and
there are no
apprehensions in
the overall
execution as well.
With larger
corporates, the
business is as
usual, with smaller
organisations
deciding to keep
the business a little
unhurried than the
usual. Inventories
in warehousing

was cleared and new
shipments were
deferred by a month.
Last day stock
clearing sales were
common everywhere
and the stocks were
moved briskly. Now
that the transition
has happened, local
manufacturing is
normalising and the
shipments from
foreign manufactures
have lined up. GST
brings in various
advantages such as
level playing field for
SMEs and large
corporates, worry-
free logistics
movement, zero
book fudging,
simpler processes,
fewer compliances,
removing cascading
tax effects, regulating
the unorganised
sector, competitive
edge over foreign
business. All the
benefits shall boil
down to more

business, more
employment and
higher economic
growth with less
hassles. However,
the biggest benefit of
this is to the
government which
will be to regulate
the unorganised
sector and bring
more tax paying
corporates under the
umbrella for more
collections. This is
directly beneficial to
government
exchequer and
further enriches the
spending power of
the government and
lowers the fiscal
deficits, which in
turn makes India a
richer economy and
increases its financial
proficiencies
domestically and
internationally. 

Cable and wire
industry is another
leading infrastructure
industry which is

responsible for
connecting
everything from
power to data in the
country. Cables
account for almost
82 per cent of the
turnover of cables
and wires industry.
Wires and other
products account for
balance 18 per cent
of the total turnover
of the industry. It is
understood in the
GST rules that all the
CAPEX items will be
subjected to 18 per
cent GST. The rate of
GST on raw materials
used for cables and
wires is fixed at 18
per cent. The cable
and wires industries
is labour intensive
and already reeling
under tremendous
pressure due to
power sector woes.
Fearing higher GST
rates on wires,
cables and electronic
components could

have a crippling
effect on the
manufacturers, and
industry associations
have demanded
lower GST rate of 18
per cent for these
key products. While
the current effective
tax rate for these
products works out
to be 18.12 per cent,
under GST they will
be taxed at 28 per
cent. The prices of
electric wire and
cables are set to go
up with
manufacturers
looking to pass on
the higher goods and
service tax to buyers.
According to industry
estimates, prices
could increase 8-10
per cent under the
new indirect tax
regime.

—Lalit Yadav
Contact email:
alok.sinha2@

timesgroup.com

GST: After the transition
Goods and Services Tax (GST) will enable the
government to regulate the unorganised
sector and bring more tax paying corporates
under the umbrella

After the transition, local
manufacturing is
normalising and the
shipments from foreign
manufacturers have once
again lined up

>>
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Companies: Pursuit of Profit

Our Bureau

Mumbai: The Reserve Bank
of India slashed the surplus it
transfers to the government
by more than half amid spe-
culation that government’s
demonetisation imposed a
cost on the regulator which al-
so functions as a banker to the
government. 

Unexpected shrinkage in
RBI’s surplus transfer is likely
to dent the government’s fiscal
deficit calculations which may
push up the borrowings for the
fiscal year, said economists. 

It would transfer `̀30,659 cro-
re to the treasury, down from
`̀65,876 crore a year earlier, RBI
said in a statement. Record low
yields from investment overse-
as may also have reduced the
returns for RBI.

“There has been demonetsa-
tion-related sudden jump in
expenses, like printing notes,
destroying old notes, rushing
it to currency chests, etc. So,
it’s no surprise that net reser-
ves have come down,’’ said R
Gandhi, former deputy gover-
nor at RBI. “Foreign currency
reserves of RBI were fetching
less returns because most in-
struments in foreign countri-

es were giving negative re-
turns or very low returns.” 

The central bank’s annual
transfer of surplus is a signifi-
cant amount for the govern-
ment. For many years, RBI has
been doing more than what the
government factors in at the
beginning of the fiscal in its
union budget.

The lower dividend this year
will leave a big hole in the go-

vernment budget in fiscal 2018
as the government had budge-
ted `̀74,901 crore as dividend/
surplus from RBI, nationalised
banks and financial institu-
tions. Last fiscal, the govern-
ment received `̀76,172 crore as
such dividends of which RBI
contributed `̀65,867 crore, imp-
lying that amount raised could
be much less than budgeted this
year because of lower divi-
dend from the central bank.

RBI Trims Surplus Transfer to
Govt by Over Half to `̀30,659 cr Our Bureau

New Delhi: India’s airlines continue
to improve their financial performan-
ce in the world’s fastest-growing avia-

tion market. SpiceJet reported an
18% growth in net profit for the first
quarter of the current financial ye-
ar. This follows rival IndiGo’s anno-
uncement last month of the highest
quarterly profit by an Indian airline.

Profit climbed to ̀̀ 175.2 crore in the
three months ended June from `̀149
crore a year earlier on the back of im-
proved revenue in the Indian mar-
ket, SpiceJet said in a statement on
Thursday. 

Revenue from operations rose 23%
to ̀̀ 1,856.1crore.

SpiceJet said its results show that yi-
elds during the first quarter are susta-
inable and this is a good sign for the in-
dustry. 

SpiceJet’s Q1Net Up 18% to ̀̀ 175 crore on Higher Revenue
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NCLT to Decide 
on RCom-Aircel
Merger on Aug 14
Mumbai:The National Company
Law Tribunal is set to pronounce its
decision on Monday on whether or
not to consider the proposal of
merger between Reliance Commu-
nications’ wireless business and
Aircel, reports Our Bureau. 

Shares of RCom closed 4.9%
lower at ̀̀ 21.20 on BSE on Thurs-
day, the day when a bench compri-
sing Justices BSV Prakash Kumar
and V Nallasenapathy said they
would deliver the decision on
August 14. 

The $6-billion merger, if it hap-
pens, will set the ball rolling for a
sale of RCom’s stake in its tower
unit to Canada’s Brookfield. Toget-
her, the deals could reduce the
telecom firm’s debt of nearly
`̀45,000 crore by as much as 60%.
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Deepali Gupta & Devina Sengupta

Mumbai: Aircel is considering an inde-
pendent restructuring of its ̀̀ 20,000-cro-
re debt as one of the options for continu-
ing operations on its own in case the pro-
posed merger with Reliance Communi-
cations does not get approval, people
familiar with the matter said.

The carrier, whose majority is owned
by Malaysia’s Maxis, has approached fi-
nancial consultants to explore such a
restructuring and has sought advice on
whether it could use insolvency or debt
recast to cut debt and continue as a niche
player in a limited number of circles,
one of the people said.

At a recent closed-door meeting, Aircel
chief executive Kaizad Heerjee advised
his finance, human resources and tech-
nology heads to plan running the com-
pany as if no merger with Reliance
Communications was planned, one per-
son close to the matter said.

RCom and Aircel didn’t respond to ET’s
detailed queries sent on July 31, but offi-
cials close to the companies privately sa-
id both are committed to the deal.

Aircel’s moves come as the two telcos
are running against time to get the mer-
ger cleared by authorities, including in
the National Company Law Tribunal
(NCLT). The NCLT will next hear on Au-
gust 14 whether to admit the merger pe-
tition for consideration amid opposi-
tion from lenders including China De-
velopment Bank, vendors such as Erics-
son and Bharti Infratel, besides the
telecom department (DoT).

Amid all this, both RCom and Aircel are
continuously losing subscribers and re-
venue, amid widening losses and rising
debt. RCom is banking on the Aircel deal
and sale of its tower unit to Brookfield —
contingent on the Aircel deal since the
buyer wants clarity on tenancy guaran-
tees — to pare its over ̀̀ 45,000 crore debt
by 60%. But they must do so by Decem-
ber under a strategic debt restructuring
(SDR) process — triggered after RCom
defaulted on some loan payments — else
it will fall into an NPA (non-performing
assets) category which will force lenders
to take over, scuttling any deal.

In December last year, the two compa-
nies announced a 50:50 JV — to be named
Aircom — in what would have been the
first merger of scale in the sector. 

RCom has lost 4.2 million users betwe-

en December, when the merger with Air-
cel was announced, and May. Aircel has
lost 142,021users in the same period. Both
have struggled to take on the brutal price
competition triggered by the entry of Re-
liance Jio last September. 

“We are selling at the lowest prices ever,

but that is still higher than free,” said a
sales executive at Aircel. “At this rate,
how will the combine service debt,”
another asked. Aircel’s Malaysian pa-
rent has recommended the company ex-
plore ways to continue on its own, said
the first person.

Aircel may Recast `̀20k-cr Debt
if RCom Deal Doesn’t Get Nod
Co in talks with financial consultants on options for carrying on as a niche player

Co’s 
moves 

come as the 
two telcos are 

running against 
time to get 
the merger 

cleared

Aircel CEO Kaizad Heerjee has asked his 
fi nance, HR and technology heads to plan for 
running co as if no merger was planned

The NCLT will next hear on
August 14 whether to admit the 
merger petition for consideration

Co is examining 
whether to use 
insolvency or 
debt recast to 

cut debt

Lenders including 
China Development 
Bank, vendors such 
as Ericsson and Bharti 
Infratel, and the DoT 
are opposed to the deal

Both RCom and Aircel 
are continuously 
losing subscribers 
and revenue, amid 
widening losses and 
rising debt

Aircel’s Plan B

Samanwaya.Rautray
@timesgroup.com

New Delhi: The Supreme Court declined
to stay the auction of Sahara’s properties
despite the group claiming to have sold its
two New York hotels and that it would ge-
nerate $1.67 billion against 26% equity in
its Aamby Valley property in Pune to pay
its dues to the Securities and Exchange
Board of India (Sebi).

The auction notices are to be published
globally on August 14. 

A three-judge bench comprising justi-
ces Dipak Misra, Ranjan Gogoi and AK
Sikri rejected Sahara’s plea. Senior advo-
cate Arvind P Datar appeared for Sebi, as-
sisted by the regulator’s standing counsel
Pratap Venugopal. Misra will become the
chief justice of India on August 28, succe-
eding JS Khehar.

Sahara, through senior advocate Kapil

Sibal, said it would pay another ̀̀ 1,500 cro-
re by the next court hearing set for Sep-
tember 11. “We have sold off the two New
York hotels,” he said. 

He also claimed that the group was in
the process of signing a temporary agree-
ment infusing 26% equity into Aamby
Valley from Mauritius-based Royal Part-
ners Investment Fund. He asked that the
notices be deferred by a month to allow
Sahara to wrap up a deal on Aamby Val-
ley. The court had given its nod to mortga-
ge Aamby Valley in 2014, he said. If the
auction notices go through, no one will be
interested in negotiating a deal, he said,
adding that this would depress prices.

Sahara has estimated the value of Aam-

by Valley at `̀39,000 crore. Sibal said the
company will deposit half the $1.67 bil-
lion it gets from the deal in the Sebi-Saha-
ra account. That money, amounting to
about ̀̀ 5,000 crore, will come in within fo-
ur months, he said.

Datar protested against the plea to defer
or halt the auction notices, saying that Sa-
hara always came up with an eleventh-
hour proposal to stop the process.

Money worth `̀4.5 crore has been paid
and the ads are to be published on August
14 in newspapers globally, he said. “Let
them execute the agreement. The auction
notice will go on,” he said. He also cast do-
ubt on the existence of the Mauritius
company.

Supreme Court Declines Stay on
Auction of Sahara’s Properties 
Decision despite group’s
claims of selling New York
hotels & plans of divesting
26% in Aamby Valley

`1,500 CRORE
Sahara may 
pay by Sept 
11 & rest in 
4 months

Sale Lifeline?
AUGUST 14
Auction notices 
to be published 
globally

`4.5 CRORE
Paid for ads `39,000 CRORE

Estimated 
value of Aamby 
Valley

COURT MAY ABANDON THE AUCTION 
IF SAHARA PAID REMAINING DUES

`9,000 crore 
principal

AMERICANO vip invites
hi-profile males for frienship.
enhance ur social n economic
values.availble all major city
Joshua 7795599598,9701522568

SAGAR Club invites all age
Male/Female to relax rejuven
ate and enjoy with broadmin
ded friends, available across
India, 8123345007, 7418366876

Better Together
Coworking facility to

House at 
least 3,000 
professionals

be spread over 
1.6 lakh sq ft 
in Skyview

be CoWrks’ 
fifth city 
venture

`150 crore
Amount experts 
say the investment 
would be for an 
average lease period 
of 10 years

8-9m sq ft: Space 
coworking develop-
ers may build by 

Presence of 
global giants 
like Apple, 
Google and 
Amazon pro-
vide oppor-
tunities for 
startups and 
SMEs, driving 
demand for 
coworking 
players, say 
property 
experts

Ashish.Kulshrestha
@timesgroup.com

Hyderabad: CoWrks, an arm of
commercial real estate develo-
per RMZ, is building Telangana’s
largest coworking centre in Hy-
derabad. The centre will be part
of Bengaluru-headquartered
RMZ’s commercial office space
project Skyview, which is being
executed in alliance with Hyde-
rabad-based My Home Group.
The 10-million sq ft office project
is expected to be operational by
January 2018.

CoWrks’ facility will be spread
over 1.6 lakh sq ft and will house
at least 3,000 professionals. This
is CoWrks’ fifth city venture after

Bengaluru, Delhi-NCR, Mumbai
and Chennai.

Sidharth Menda, chief executi-
ve officer of CoWrks, said, “Hyde-
rabad has been an attractive mar-
ket for us and a lot of our clients
in Bengaluru have been asking
for spaces in this city, given their
work requirements. Hence, we
decided to foray into the city.”

The Hyderabad project is
CoWrks’ second-largest cowor-
king centre, after its 1.62 lakh sq ft
facility at RMZ Ecoworld in Beng-
aluru. India’s largest coworking
space in Mumbai, spread over
2.25 lakh sq ft, was leased by We-
Work last fiscal. “This is the lar-
gest coworking centre in Telang-
ana and also one of the largest co-
working centres to come up in the

country,” said Surabhi Arora, se-
nior associate director (rese-
arch) at global real estate firm
Colliers International.

Arora said concentration of co-
working space could intensify in
Bengaluru, Mumbai and Guru-
gram due to availability of adequ-
ate infrastructure and opportuni-
ties for startups in those cities.
Hyderabad will gain momentum

in the coworking segment with
companies such as Apple, Google
and Amazon having recently ta-
ken up large office spaces in the ci-
ty, offering further opportunities
for startups and SMEs.

Menda of CoWrks declined to
divulge the financial details, but
experts said the investment wo-
uld be about Rs 150 crore for an av-
erage lease period of 10 years, as

CoWrks would be paying the pa-
rent company a rental. “We cur-
rently have 2 lakh sq ft operatio-
nal in four cities and another 5
lakh sq ft is under construction
which will help us increase our
user base,” said Menda. After Hy-
derabad, the company plans to
venture into Pune.

The coworking space operator,
with 3,400 members, is aiming to
have 10,000 members by Decem-
ber end as more space becomes
operational. Coworking is emer-
ging as one of the fastest-growing
models in the commercial real es-
tate space, with full occupancy ta-
king place within four to six
months. Colliers estimates the co-
working realty players to build 8-9
million sq ft of space by 2020.

RMZ Unit Plans T’gana’s Largest Coworking Facility 
BIG CENTRE

This is the largest coworking centre in Telangana
and one of the largest coworking centres to come
up in the country
SURABHI ARORA, Senior Associate Director (Research), Colliers Intl

City centre will be part of Bengaluru-headquartered RMZ’s commercial office space project Skyview

Bharti’s 3.7% Sale
in Infratel Credit
Positive: Moody’s
Kolkata:Moody’s Investors Servi-
ce has said Bharti Airtel’s sale of
3.7% stake for nearly ̀̀ 2,600 crore in
its tower unit, Bharti Infratel, is
“credit positive” for the parent
company, but expects the market
leader’s profitability to be under
pressure over the next year or more
due to the ongoing brutal price war,
reports Our Bureau.

The rating agency said the stake
sale in the tower arm would have no
“immediate impact on Bharti’s
Baa3 issuer and senior unsecured
debt ratings and negative outlook”.
“The sale of this stake by Bharti
Airtel is consistent with the mana-
gement’s commitment to strengthe-
ning its balance sheet and reducing
debt, which we view positively,” said
Annalisa Di Chiara, VP at Moody's.

Parshant.Krar
@timesgroup.com

Chandigarh: The cut in GST ra-
tes on job work done in natural fi-
bre including cotton and wool-
lens has provided a major relief
to textile companies, but that is
expected to have little effect on
textile product prices, industry
executives said. The GST Coun-
cil on August 5 decided to redu-
ce the rate to 5% from the initi-
ally decided 18%.

The move is expected to boost
domestic business and increa-
se international competitive-
ness, the executives said.

“The relief will surely reduce

tax burden and avoid inverted
duty for textile manufactu-
rers,” said Maninder Singh,
manager-GST at Vardhman
Textiles. But that will not lead
companies to reduce product

prices, he added. The
relief is expected to
hugely benefit the
unorganised sector,
where as much as

80% of the works such as stit-
ching, weaving and knitting
happens.

Textile companies have welco-
med the move, but many have so-
ught clarification over the term
‘job work’, which could include
manufacturing activities such
as weaving, cutting and knitting.

The Nahar Group, a Ludhiana-
based textile conglomerate, has
written to the textile ministry to
find out whether operations in-
cluding packaging, shifting of
raw material, loading and unloa-
ding also fall in the 5% slab. 

“Much of such operations are
contractual, but still have indi-
rect tax implication for the com-
pany,” finance controller PK
Vashistha said.

“The lower GST slab will bene-
fit the entire value chain of texti-
le sector,” said Sudarhsan Jain
of the Knitwear and Apparel
Manufacturers Association.

The 5% tax rate is applicable for
job works in apparel as well as
shawls and carpets.

Perfect Stitch: GST Brings
Relief to Textile Sector
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SAT has directed stock 
exchanges to allow 
trading in shares of 
J Kumar Infraprojects, 
Prakash Industries

Our Bureau

Mumbai: The Securities Appellate 
Tribunal(SAT) on Thursday stayed 
restrictions imposed by the 
Securities and Exchange Board of  
India (Sebi) on shares of  J Kumar 
Infraprojects and Prakash Industries, 
which were among the 331 companies 
suspected to be ‘shell companies’. The 
Tribunal, which hears appeals 
against orders issued by Sebi, also 
criticised the capital market regula-

tor for passing orders against the 
companies without investigations. 

SAT has directed stock exchanges to 
allow trading in shares of  both the 
companies. 

On August 7, Sebi had directed stock 
exchanges to move 331 companies 
identified by the Ministry of  
Corporate Affairs(MCA) as suspect-
ed shell companies to the Graded 
Surveillance Measure(GSM) list that 
had resulted in trading getting sus-
pended in many of  them. Both these 
companies moved SAT challenging 
the Sebi decision.

Lawyers appearing for both these 
companies said Sebi had passed di-
rections against them in “an arbi-
trary and unreasonable manner 
without application of  mind”.

“It is submitted that without investi-
gating into the suspicion entertained 
by MCA that 331 companies could be 
shell companies, Sebi could not have 
issued the impugned communication 
without giving an opportunity of  

hearing to the appellants who are cov-
ered under the list of  331 companies.
It is submitted that by no stretch of  
imagination Sebi could  consider the  
appellants as  suspected  shell  compa-
nies  especially when the appellants 
do not satisfy any one of  the 10 crite-
ria prescribed by the  Ministry  of   

Finance  for  considering  a  company  
to  be a  shell company,” said the law-
yer appearing for the companies.

The Sebi lawyer told the court that 
the regulator merely implemented 
the directions contained in the letter 
dated June 9,2017 from MCA and no 
independent investigation was car-
ried out by it.

During the hearing, SAT said, “Sebi 
seems to have acted like a post office.
Taken a letter and put it out.No mate-
rial to show that companies engaged 
in money laundering.”

The Tribunal also said Sebi merely 
implemented the MCA letter without 
any investigation.

“Even if  the letter of  MCA dated 
June 9, was considered by Sebi to be a 
direction given for implementation 
without investigation,the very fact 
that Sebi took nearly two months to 
comply with the directions given by 
the MCA clearly shows that there was 
no urgency in issuing the impugned 
communication without even investi-

gating the  credentials/fundamentals 
of  those companies,”SAT said.

The counsel for the companies said 
their annual turnover in last three 
years is in excess of  Rs 1,000 crore and 
have paid more than Rs 100 crore per 
year as income tax.

“A direction without delving into 
facts and circumstances and imposing 
restrictions, or affecting the rights of  
others cannot be said to be administra-
tive or policy decision of  a regulator. 
Sebi order on suspected Shell 
Companies is not a circular which is 
legislative or policy. This is a direction 
in the nature of  ‘quasi-judicial’ order 
where there is an obligation to assume 
a judicial approach and to comply with 
the basic requirements of  natural 
justice,”said Sumit Agrawal, Partner, 
Suvan Law Advisors.

The Sebi counsel also informed SAT 
a whole time member of  Sebi on 
Thursday heard both the companies, 
which have been asked to submit ad-
ditional information to Sebi.

SAT Stays Sebi’s Trading Restrictions

 A fall could drive 
9800 put sellers to 
cover the shorts 

 9500 strike has 
the second highest 
outstanding positions 
below 9,800

Ram.Sahgal@timesgroup.com

Mumbai: The Nifty could immedi-
ately fall by a percent from 
Thursday’s close before hurtling 
down to 9,500 if  it breaks below its 
50-day exponential moving average 
(DEMA) at 9,780. The index briefly 
fell below that mark, making a low 
of  9,776.2 in the last hour of  trade 
Thursday, before recouping some of  
its losses to close down nine-tenths 
of  a percent at 9820.25.

A break below this crucial level, 
could drive put sellers at 9800 – 
which has the maximum open posi-
tions at 46.2 lakh shares – to cover 
their shorts, and exacerbate a fall all 
the way to 9500-odd levels, which 
has the second highest outstanding 
positions below 9,800. The average 
price of  the 9800 put was around Rs 
47 a share since the commencement 
of  the August series of  F&O con-
tracts.

This makes the breakeven below 
which the put sellers begin to face 
losses at around 9750. They will be 
forced to buy back the puts sold, 
adding to the selling pressure. A 
seller of  puts is bullish markets, 
while a buyer is bearish.

“Since the beginning of  the cur-
rent rally from 7893 on December 26, 
the market has respected the 50 
DEMA, bouncing back smartly 
from there on June 30,” said 
Chandan Taparia, derivatives ana-
lyst, Motilal Oswal Securities.  “For 
it to remain above this level, it must 
break above the crucial level of  
9928.”

Above that level (9928) analysts ex-
pect the market to consolidate 
around 10000 level. Options data peg 

the immediate resistance for the 
market at 10020/25 level. August op-
tions peg the range of  the market at 
9750- 10025. 

The market will keenly eye the re-
sults of  public sector banking ma-
jors such as SBI and Bank of  
Baroda, and pharma company 
Cipla on Friday.  “If  the bank results 
come better than expected, it could 
be a sentiment booster,” said 
Hemant Nahata, derivatives ana-
lyst,  IIFL Wealth & Asset 
Management.

NSE data Thursday indicates that 
FIIs might have hedged their net put 
buying on Nifty and Bank Nifty op-
tions by net purchasing futures on 
the two indexes worth Rs 471 crore. 
They were also net buyers of  stock 
futures of  Rs 359 crore, while hav-
ing sold cash market shares worth a 
provisional Rs 841 crore on 
Thursday. 

Any Break Below 
50 DEMA could See 
Nifty Slide to 9,500

DERIVATIVES CLUES

Business Insider

London:  There is a “significant 
possibility” of  a major stock mar-
ket correction in the near future 
which could drag down global eco-
nomic growth, according to recent 
analysis from staff  at research 
house Oxford Economics.

Writing on Tuesday, Oxford’s 
global head of  macro research 
Gabriel Sterne argued that a 10% 
fall in global markets, caused by a 
reduction in “irrational exuber-
ance,” could have the potential to 
wipe as much as 0.3% off  growth 
in major economies.

“Given the extent of  overvalua-
tion currently, a shock to market 
confidence – an end to irrational 
exuberance – could lead to sharp 
price falls,” Sterne wrote in the 
note.

“But there are also more funda-
mental risks, including disap-
pointing global growth, a reversal 
in lowflation, a slowdown in China 

and further setbacks related to 
Trump’s policy initiatives.”

It should also be noted that 
Oxford’s note was circulated prior 
to the recent escalation of  tensions 
between the USA and North 
Korea, which has already had a 
marked negative impact on global 
sentiment.

Stocks around the world have ral-

lied strongly during 2017, with all 
three major benchmarks in the 
USA frequently breaking to new 
record highs this year. The pattern 
has been similar in the UK, where 
in January the FTSE 100 went on a 
streak of  more than 10 days of  con-
secutive new highs. Those days 
could be close to an end, the note 
suggested.

“A 10% decline in equities trig-
gered by a loss of  market confi-
dence would reduce the level of  
both consumption and GDP on av-
erage by a little over 0.3% across 
advanced economies, according to 
our model simulations, with the 
peak impact occurring after four 
to six quarters,” Sterne continues.

“The impact is broadly in line 
with the intuition that the magni-
tude of  the impact on consump-
tion will be higher: (i) the more 
wealth consumers start with; and 
(ii) the sharper is consumers’ reac-
tion to any given change in 
wealth.”

The impact, Oxford’s note ar-
gued, would differ between econo-
mies, but it is likely that countries 
with higher overall market capi-
talisations would be the worst af-
fected by the correction. 

“We would expect that economies 
with very high stock market capi-
talisations (including the US and 
UK) would be more severely af-
fected,” Sterne writes.

A Stock Market Correction Now 
Could Hit the Global Economy
A 10% fall in markets could wipe as much as 0.3% growth off growth in major economies, says study  

J KUMAR, PRAKASH INDUSTRIES GET RELIEF FROM TRIBUNAL

MSCI India 818.09 1.83
MSCI EM 2293.04 0.73
MSCI BRIC 575.46 0.87
MSCI World 7820.9 0.11
SX 40 19029.59 0.00
Nikkei 19729.74 0.05
Hang Seng 27444 1.13
Strait Times 3323.24 0.16

Prices per Troy Ounce ($)
GOLD RATE

Nifty 50 9820.25 0.89
Sensex 31531.33 0.84

At 7 pm ISTValues in US $,  Gross

STOCK INDICES % CHANGE

*At 10.30pm, After adjusting for import duty, 
Indian spot gold was lower by $3.04 to US Comex 
gold price on Thursday. The premium on local 
gold is due to tight supply following import curbs.

US India

OPEN 1283.20 1402.58

LAST* 1287.10 1412.77

FOREX RATE (`-$ Exchange Rate)

DUBAI CRUDE
51.57
0.67

Absolute Change

OIL ($) BOND
10-YR YIELD

6.49
0.03

Figures in %

OPEN

63.92

LAST*

64.08

Market Trends

Nifty 50

Open Close

9820.3
9872.9

Markets: Beating Volatility
Tax-to-GDP Ratio May Rise to 12%
Due to GST, Note Ban Impact: Govt
ECO N O M Y  ��13
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INDIA’S PROJECTED 
PETROLEUM SUBSIDY 
SPENDS IN 2018- 19

Arlan Suderman
@ArlanFF101
General support for broader 
commodity sector continues, 
but grains marking time ahead 
of USDA; corn firm, beans dn 1, 
wheat dn 2, MN up 3

`18,000 CRORE

Tweet of the Day
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Did You Know?

As global investors 

turn increasingly 

risk averse, China’s 

currency is becom-

ing an unlikely winner. The 

yuan is the best performer 

among 31 major peers since 

Friday, rising 1.1% to 6.6605 

against the greenback. That 

compares with a 1.5% tumble 

by the South Korean won or a 

0.5% drop by the Australian 

dollar. While China is North 

Korea’s key ally, the nation’s 

central bank has been sup-

porting the yuan with a series 

of strong fixings, and bearish 

bets against the currency 

have receded after it rose 

above 6.7 per dollar. The cur-

rency, which at the start of the 

year traded at its weakest lev-

el since 2008, has roared back 

since the end of May as con-

cern over capital outflows 

ebbed and optimism grew 

over the nation’s economic 

growth. — Bloomberg

Yuan Becomes 
an Improbable 
High-yield Haven

Bullion
DAYS INDEX PREV DAYS LAST WEEK

CHANGE

4640.3 4529.2 4577.4

111.1

Cement
DAYS INDEX PREV DAYS LAST WEEK

CHANGE

2054.7 2054.7 2054.7

0.00

Foodgrains
DAYS INDEX PREV DAYS LAST WEEK

CHANGE

2114.0 2106.9 2095.9

7.1

Edible Oil
DAYS INDEX PREV DAYS LAST WEEK

CHANGE

1377.7 1378.3 1393.3

-0.6

Index
COMMODITIES (2003=1000)

Source: PTI

Crude Palm 
Oil Falls on 
Profit-booking
Crude palm oil prices fell 
1.10% in futures trade on 
the Multi Commodity 
Exchange on Thursday.

Aug Delivery

`481.10
per 10 kg

`486.50
per 10 kg

Thursday Wednesday

279 lots
Business turnover for 
Sept delivery

Fall in price of crude 
palm oil futures for 
Sept delivery

0.84 %

REASONS FOR 
FALL IN PRICES:

Profit-booking by 
speculators at 
prevailing higher 
levels

Fall in demand in the 
spot market

Business 
turnover for 
Aug delivery

765
LOTS

`482.90 per 10 kg
Price on Thursday 
for Sept delivery

KIRANA
KOCHI   
PEPPER (per Quintal)
Aug 2017(51000) 51000
Sep 2017(51000) 51000

SPOT
BULLION
MUMBAI              
Gold(10 gms.)                                   
Standard (29350) 29800        
Silver(Per Kg)                                    
Silver .999 (38800) 40000   

DELHI               
Gold(10 Grams)                                
1kg.Bar 999.5 (29400) 29740         
Standard(999.9)(29550) 29890      
Ornaments (27510) 27850    
Gold Sovereign(8gm)(24500)
24500                                                 
Biscuit (29525) 29865 
Silver(Per Kg)                                    
Spot .999 (39500) 40070
Delivery-Weekly (37800) 38990      
Buyer Coins (Per
piece:)(720/730) 720/730                

KOLKATA              
Gold(10Gms.)
Standard-24K (29070) 29405
Guinea-22K (27580) 27900
Ornament-22K (27995) 28320 
Silver(Per Kg)                                    
Bar (38200) 39100   
Portion (38300) 39200       

CHENNAI
Gold(10Gms.)                                    
Ornament(22-carat:Per-
Gm(2718/2727) 2753/2756 
Silver(Per Gram)                               
Retail Silver (40.60/41.10)
41.60/41.90

BENGALURU           
Gold(Per Gms.)                                 
Standard (per 10 gms.:)(28883)
29080                        
Ornament (per gram:)(2686)
2705               
Silver(Per Kg)                                    
Bar Wholesale (per kg:)(38600)
39500                                  

HYDERABAD           
Gold(Per 10gms)                               
Standard Gold (29470) 29830     
Ornament (28780/28880)
29130/29230
Silver(Per Kg.)                                   
Silver .999 (39000) 39800     

OIL & OILSEEDS
MUMBAI              
Groundnut(Quintal)                           
Groundnut kernel (4250) 4250
Groundnut Bold 60/70 (5250)
5250
Javas 60/70 (7650) 7650
Javas 70/80 (7350) 7350
Javas 80/90 (6950) 6950
Others
Kardi (3450) 3450
Sesamseed Crushing 48/2/4
(5700) 5700
Sesame (whitish) 98/2/1 (6850)
6850
Sesame 95/5/1 (6700) 6700
Sunflowerseed (3500) 3500
Nigerseed (5700) 5700
Castorseed (4750) 4740
Groundnut oil(10 Kgs)
groundnut Oil Raw (850) 850
Other oils(10 Kgs) 
kardi Expeller (870) 870
cottonseed (Refined) (685) 685
sunflower Exp (605) 605
sunflower Exp ref.(665) 665
copra white (1275) 1305
Rapeseed Ref.(780) 780
Rapeseed expeller (750) 750
Linseed (750) 750
Neem (970) 970
karanji (650) 650
Castoroil Comm (980) 978
Castor First Special Grade (990)
988
Fsg Kandla (960) 955
Deoiled cakes(Per mt.)
Groundnut Ext.(45%)(18000)
18000
Kardi Extraction (15000) 15000
Undec Cottonseed Exp (17500)
17300
Sunflower Extr (17000) 17200
Soyameal48% (25565) 25461
Castor Extraction (3600) 3600
Imported Items
RBD Palmolein (528) 528
soyabean Ref (630) 630
Copra(Per Quintal)                            
Alleppey (10300) 10600
Kozhikode (10100) 10300
Rajapur  (11500) 11700
Edible (11700) 11700
Coconut Oil (1455) 1460

DELHI 
Oilseeds(Per qtl)
Mustard (3525/3625) 3500/3600

Cakes Expeller
Mustard (old bardana)
(1650/1700) 1650/1700
Mustard (new bardana)
(1800/1825) 1775/1800
Cottonseed (1850/2150)
1800/2100
Deoiled Extractions(/tonne)
Rice Bran Continuous
(10400/10500) 10400/10500
Mustard (17400/17500)
17100/17200
Soyabean Yellow (27500/27600)
26800/27000
Sunflower (17500/17600)
17500/17600
Groundnut(40-45%)
(26000/26500) 26000/26500
Ricebran (per unit)(99/100)
98/99
Edible Oils
Solvent Ref (Tin) (1650/1750)
1650/1725
Mustard (Tin) (1250/1500)
1225/1450
Mustard Expeller (7650) 7600
Sesame Mill Delivery (7850)
7500
Soyabean Ref Mill Delivery
(6850) 6800
Soyaoil Digumed (6650) 6600
Soyabean oil (Tin) (1100/1170)
1080/1170
Cottonseed Mill Delivery (6580)
6600
Rice bran oil (5700) 5600
Coconut Oil (Tin) (2300/2325)
2250/2300
Non Edible Oils
Rice Fatty (4850/4900)
4900/4950
Acid Oil (3800/3850) 3750/3800
Castor (9250/9350) 9200/9300
Vanaspati(15 kg/Tin,Tax ext)            
Dhruv  (1040) 1020
Panghat (1180) 1180
Rang (1030) 
Shagun (1150) 1120
Sainik (980) 980
Rishi(815) 815 

KOLKATA              
Others(Quintal)                                  
Castor Oil (9900) 9900
Coconut Oil Cochin (10800)
10800                                                 
Linseed Oil (6900) 6900
Mustard oil Ghanni (8100) 8100     
Ricebran Oil Gr.1 (5550) 5550
Ricebran Oil Gr.2 (5450) 5450
Sesame Oil (7600) 7600                   
Vanaspathi(15kg Tin)(915) 915
Soyabin Oil (6280) 6300
Soyabin Oil (15kg Tin)(1110)
1110

CHENNAI              
Groundnut Oil(Quintal)                     
Oil (1200) 1200
Oil cake(70 kgs) (1800/1850)
1800/1850
Others
Castor Oil (Per Quintal) (11200)
11200
Coconut Oil(15Kg)(2420/2700)
2420/2700
Gingelly Oil (10kgs) (1350) 1350    
Kernals(80 Kgs) (5000/5100)
4900/5000                                         
Vanaspati (Per Tin 15Kgs+Tax)
(1150/1180) 1150/1180
Palm oil(10 kgs) (515) 520

BENGALURU            
Oils(Per 10Kgs)                                 
Coconut (1200/1500) 1200/1500
Ghee (4400/4600) 4400/4600
Gingely (1200/1500) 1200/1500
Groundnut (1200/1300)
1200/1300
Groundnut Seed (Per Quintal:)
(8500/9500) 8500/9500

HYDERABAD           
Groundnut(Per 15 Kgs)                    
Oil (1900/1950) 1900/1950             
Refined Oil (1900/1950)
1950/2000                                         
Others(Per 15Kgs)                            
Sunflower Oil (1200/1300)
1250/1350
Tilseed Oil (2400/2500)
2400/2500
Kardi Oil (1800/1900) 1850/1950
Cot.Seed Ref.Oil (1150/1250)
1100/1200
Rice Bran Oil Ref. (1350/1450)
1350/1450                                         
Vanaspati (1100/1200)
1150/1250
Castor Oil(Per 10Kgs) (740) 740
Castor Seeds(Quintal)(3250)
3250
Cator Cake(Per 70Kgs)(650) 650    

KOCHI              
Coconut(Quintal)                               
Coconut Oil (14300) 14300
Coconut Oil(Mill) (14900) 14900
Copra(Quintal)                                   
Copra Edible(ungraded) (10100)
10100
Copra (As it is) (9575) 9575
Oil Cake Rotary (2500) 2500
Expeller (2250) 2250                        

KOZHIKODE             
Coconut(Quintal)                               
Coconut Oil (16000) 16000
Copra(Quintal)                                   

Balls (9300) 9300
Dilpasand (10450) 10500
Office Variety (10350) 10400
Rajapur (10400) 10400
Oil cake expeller (2500) 2500

ALLEPPEY            
Coconut Oil(Quintal)                         
Clean (14900) 14900
Oilcake (2000) 2000                         
Copra(Quintal)                                   
Edible (9900) 9900
Thekkan (Rassy)(9850) 9850
Mill(odey) (9800) 9800                    

FOOD GRAINS
BENGALURU           
Rice(Per Quintal)                               
Fine (5000/5300) 4800/5200
Medium (4000/4600) 4000/4600
Bansi(Per Quintal)                             
Wheat (2500/3800) 2500/3800
Bengal(Per Quintal)                           
Gram Dhal (6600/7800)
6600/7800
Black Gram Dhal (8000/9400)
8000/9400
Green(Per Quintal)                            
Gram Dhal (6000/6700)
5600/6300
Others(Per Quintal)                           
Horse Gram (6600/7200)
6600/6800
Jowar (2200/2800) 2000/2800
Turdhal (5400/6800) 5000/6100

HYDERABAD           
Rice(Per Quintal)                               
Fine Old (3500/4000) 3500/4000
Medium New (3000/3500)
3000/3500
Wheat(Per Quintal)                           
Bansi New (2700/3200)
2700/3200                                         
Sharbathi Old (3200/3600)
3200/3600                                         
Others(Per Quintal Exl.Tax)              
Channa (6800/7500) 6800/7500
Channa Dal (8000/8400)
8000/8500
Jowar White (2400/2700)
2400/2700
Jowar Yellow (2800/3000)
2800/3000
Maize (1300/1400) 1300/1400
Masoor Dal (7400/8200)
7400/8400
Moong (6700/7000) 6700/7000
Moong Dal (7000/7500)
7000/7500
Toovar (5500/6000) 5500/6000
Toovar Dal (6000/6500)
6000/6600
Urad  (8000/9000) 8000/9000
Urad Dal (9000/9700) 9000/9700
Bajra (1400/1600) 1400/1600

GUR & SUGAR
MUMBAI               
Sugar(Per Quintal)                            
Small Grade (3712/3810)
3720/3810
Medium Grade(3800/4002)
3802/4012

DELHI               
Sugar Mill Delivery(Per Qtl)              
Private Mill:
Afjalgarh (3700) 3690
Malakpur (3680) 3680
Modi(3720) 3725
Kinauni (3835) 3810
Budhana (3740) 3735
Dhampur (3700) 3695
Bundki (3700) 3700
Devband (3725) 3725
Anoopshahar (3120) 3150
Mawana(s) (3750) 3740
Daurala (3750) 3730
Simbhaoli (3740) 3740
Rajapura (3710) 3700
Shamli (3705) 3710
Khatouli-s (Duty-Paid) (3790)
3785
Sugar Ready (4000/4100)
3980/4080
Gur & Khandsari(Per Qtl)                 
Gur Laddoo (3700/3800)
3700/3800
Gur Peri (3800/3850) 3700/3800
Dhaiya New (3900/4000)
3800/3900
Chaku (3500/3600) 3500/3600
Shakkar (4100/4200) 4000/4100
Khandsari (4700/4800)
4700/4800

CHENNAI              
Sugar(Per Quintal)                            
Sugar S-30 (4150) 4000                  

BENGALURU           
Sugar(Per Quintal)                            
Sugar (3900/4100) 3900/4100
Jaggery (cube) (4300/4700)
4400/4700                                         
Jaggery (ball) (4800/5000)
4600/5100

HYDERABAD            
Gur(Per Quintal)                                
Ankapalle Gr.1 (3500/4000)
3500/4000
Nizamabad Gr.2 (4000/4500)
4000/4500                                         
Sugar(Per Quintal)                            
Sugar S-30 (3950/4200)
4000/4200                                         

METALS
MUMBAI              
Copper(PerKg inclu.of +GST)          
Heavy Scrap (397) 398
Utensils Scrap (361) 360

Wire Billets (433) 433
Copper cable scrap (405) 405
Copper Armature (383) 384
Copper sheet cuttings (377) 378
Brass(Per Kg.)                                   
Honey (290) 290
Utensils Scrap (285) 285
Sheet Cuttings (303) 305
Aluminium(Per Kg.)                          
Utensils Scrap (120) 120                  
Ingot (143) 143
Others(Per Kg.)                                 
Tin (1360) 1360
Nickle (700) 705
Zinc (210) 210
Lead (153) 153
C.C.Rod (435) 436

DELHI
(Per Kg.GST ext)
Antimony
China (617) 615
Cadium
Rod (145) 147
Maxico (150) 150
Plate (157) 158
Lead
Ingot Imported (180) 180
Broconil (205) 205
HZL (180) 178
Desi Soft (142) 144
Desi Hard (1/1.5%) (142) 144
Desi Hard (4%) (146) 148
Gun Metal Scrap
Local (278) 276
Mix (282) 279
Jalandhar (287) 284
Brass
Huny (276) 275
Chadripital desi (271) 269
Radiator Desi (211) 212
Imported (219) 220
Accessories (267) 265
Tin
Ingot (1425) 1403
Zinc
Ingot Slab (211) 219
Dross (182) 185
Nickle Plate Russian 
(4x4) (702) 715
(9x9) (707) 720
(4x24)(712) 725
Inco Canada 
(4x4) (920) 915
(4x24)(920) 915
Copper
Armature (376) 380
Mixed Scrap (349) 353
Pat (371) 375
Super D. Rod (404) 408
Aluminium
CG Ingot (138) 137
Sheet Cutting (130) 129
Wire Scrap (134) 133
Utensil Scrap (118.50) 119
Accessories Scrap (105) 107
Rod (local) (141) 142
Rod company (144) 144 

KIRANA
MUMBAI              
Pepper(per kg)                                  
Black Pepper Ready (500/590)
490/580
Ginger(per kg)                                   
Bleached (120) 120                           
Unbleached (120) 123                      

BENGALURU           
Others(Per Quintal)                           
Chillies (12000/18500)
13000/18000
Copra (7500/9000) 8000/9300
Coriander (6500/10000)
6000/10000
Tamrind (7500/10500)
6000/10000
Turmeric (8000/11000)
8000/12000

HYDERABAD            
Others(Per Quintal)                           
Chillies Gr.1 (5500/12500)
5500/12500
Chillies Gr.2 (2200/4200)
2500/4500
Chillies Gr.3 (1500/2500)
2000/3500
Corriander Gr.1 (6500/7500)
6500/7500
Tamrind Gr.1 (4500/6000)
4500/6000
Turmeric Round (6000/7000)
6000/7000                                         
Turmeric Finger (6500/7500)
6500/7500
Garlic New (4000/6000)
4000/6000                                         

MANGALURU            
Supari(Per Quintal)                           
Old Supari (20000/28000)
20000/27500
Old Model  (24500) 24000
New Supari (13000/24000)
13000/23500
New Model  (19000) 19000
Koka (8300/18000) 8300/18000
koka Model (14000) 14000
Coconut(Per Thousand)
1st Qlty(14000/26000)
14000/26000
Model(21000) 21000
2nd Qlty(7000/14000)
7000/14000
Model(11000) 11000

KOCHI              
Pepper(Per Quintal)                          
Ungarbled (48000/48000)
48000/48000
Garbled   (50000/50000)
50000/50000
New (46500) 46500

KOZHIKODE             
Pepper(Per/Quintal)                          
Nadan (44800) 44600
Wynadan (46600) 46400
Ginger(Per Quintal)                           
Ginger  (8000/9000) 8000/9000
Turmeric (12500/13000)
12500/13000
Arecanut Old (18500/19000)
18500/19000
Arecanut New (18500/19000)
18500/19000
Coir Koyilandi-1(8500) 8500
Coir Koyilandi-2(8000) 8000
Coir Beypore-1(6500) 6500

Coir Beypore-2(6000) 6000
Cardamom(Per Kg)
Green (1000/1400) 1000/1400

RUBBER
DELHI               
RSS(Per Kg)
RSS(5x) (157) 159
RSS(4x) (167) 168
RSS(3x) (178) 180
RSS(2x) (182) 185
RSS(1x) (143) 143
RSS(Ungraded)(142) 145
Latex 60% (DRC)(104) 106
Synthetic(Per Kg)
KSR (218) 218
JSR (222) 222 
Korea-1502 No.(151) 151
Silicone Emulsion (75) 75
Steric Acid (75) 75

KOCHI             
RSS(Per Quintal)
RSS FOUR (13100) 13100
RSS FIVE (12700) 12600

KOTTAYAM
RSS(Per Quintal)
RSS FOUR  (13200) 13100
RSS FIVE  (12700) 12600

KOZHIKODE            
RSS(Per Quintal) (12000) 12000

BANGKOK              
RSS(Per Quintal)
RSS ONE  (11950) 11944     
RSS TWO  (11835) 11830
RSS THREE(11730) 11724
RSS FOUR (11672) 11667
RSS FIVE (11586) 11580

KUALALUMPUR              
SMR-20(9672) 9977

PLASTICS
DELHI               
LD(Per Kg, sales tax ext)                  
L.D. 040 No. (IPCL) (114/116)
114/116
LD 400 No. (126) 108
LLDP Blowing (101/102)
101/102
HD Blowing (105) 95
HD(Per Kg)                                        
H.D. Moulding(Desi) (100) 94
H.D. Moulding(Colour) (105) 98
PP(Per Kg)                                         
PP Film Reliance (100 No.)(100)
94/98
(110 No.)(100) 94
(B-120 No.)(105) 98
(R-100) (110) 104
PP Moulding Colour (91/94)
92/94
Shan (bayar) (120) 118
Imported (125) 126
ABS(Per Kg)                                      
ABS (bayar) (125) 124
Imported (125) 124
Colour (133) 132
HIPS(Per Kg)
BAFF (103) 102                                 
Colour (112) 111
Acrylic(Per Kg)                                  
Acrylic (147) 145
Colour (173) 172 
Crystle/baff(Per Kg)                          
Crystal (115) 99
Colour (120) 114
Others(Per Kg)                                  
Nylon Gujlone (No. 6) (190) 180
No. 66 (225) 220
Nylon SRF-6 (185) 180
Black (145) 140
LG Crystal (105) 98
LG H-1 (120) 115
PVC Resin Desi (78) 72
PVC Resin Imported (76) 71
PVC Pest Grade (108) 90
D.O.P. (Korea) (109) 86
D.O.P. (payal) (111) 87
C.P.W (45) 40
A.P.I. (105) 105
Crude Oil(Barrel) (49.05) 49.61

JUTE & JUTE
GOODS
Hessian Cloth
(Exclusive of cess, ST Etc)
101.5 cms x 213 cms                       
(100 Metres) (2035) 2035
101.5 cms x 229 gms         
(100 Metres) (2185) 2185 
101.5 CMs X 305 gms             
(100 Metres) (2945) 2945
101.5 CMs X 270 gms             
(Per Tonne) (96000) 96000
Sacking Bags (Per 100)
B-Twills
907 gms.112 cms x 67.5gms
(5900) 5900
1020gms.112 cmsx 67.5 cms
(6650) 6650
Raw Jute Ready per Quintal)            
TD-3 (Spot)[Ex-Other
States](4200) 4230
TD-3 (Spot)[Ex-West Bengal]
(3750) 3780
TD-4 (Spot)[Ex-other
States](4000) 4030
TD-4 (Spot)[Ex-West Bengal]
(3550) 3580
TD-5 (Spot)[Ex-other
States](3800) 3830
TD-5 (Spot)[Ex-West Bengal]
(3350) 3380
TD-6 (Spot)[Ex-other
States](3500) 3530
TD-6 (Spot)[Ex-West Bengal]
(3000) 3030
W-3  (Spot)[Ex-other
States](3750) 3780
W-3  (Spot)[Ex-West Bengal]
(3800) 3830
W-4 (Spot)[Ex-other states]
(3550) 3580
W-4 (Spot)[Ex-West Bengal]
(3600) 3630
W-5 (Spot)[Ex-other states]
(3350) 3380
W-5 (Spot)[Ex-West Bengal]
(3400) 3430
W-6 (Spot)[Ex-other states]
(3000) 3030
W-6 (Spot)[Ex-West Bengal]
(3050) 3080

FUTURES

COMMODITIES
AUGUST 10, 2017: Yesterday’s or the previous latest
quotations for the commodities in various markets in
India are given below. The rates are in rupees

NEW DELHI Indian
companies raised
more than .̀ 49,000
crore through pri-

vate placement of bonds in July,
taking the total to .̀ 2.2 lakh crore
in the first four months of the
ongoing financial year. The funds
have been raised mainly for
expansion plans, repayment of
debt and working capital needs.

Cos Get .̀ 49k cr
via Placement
of Debt in July

MELBOURNE
London copper and
aluminium paused
near their highest in

more than two years on Thurs-
day, as investors fretted about
the simmering tensions between
the US and North Korea. China
aluminium extended gains earli-
er on Thursday to strike its high-
est since 2012. 

Metals Take a
Breather on 
N Korea Woes

TOKYO Benchmark
Tokyo rubber fu-
tures edged lower,
slipping from a

two-week high hit earlier in the
session, as investors locked in
profits ahead of a long weekend
in Japan. The Tokyo Commodity
Exchange rubber contract for
January delivery finished 1.3
yen lower at 214.1yen per kg. 

Tokyo Rubber
Edges Down on
Profit-taking

LONDON Oil prices
rose on Thursday,
lifted by a sustained
decline in invento-

ries and as Saudi Arabia pre-
pared to cut crude supplies to its
prized Asian customers. Brent
crude futures were up 29 cents at
$52.99 a barrel by 0855 GMT,
while US WTI crude was up 17
cents at $49.73.

Oil Prices Rise
as Saudi Looks
to Cut Exports

LONDON Lead
prices rose on
Thursday towards
the 6-month highs

hit earlier this week as investors
bought on expectations of tight-
er supplies due to mine closures
that have created shortages of
concentrate for smelters. Bench-
mark lead was up 0.9% at $2,372
a tonne at 1029 GMT. 

Lead Rises on
Supply Crunch
Expectations

Mumbai: Record foreign direct 
investment (FDI) flows into India 
now have a distinctly regional fla-
vour. Asia’s richer neighbour-
hoods have begun rivalling Anglo-
American investors of  late in 
building factories in the conti-
nent’s third-largest economy, 
seemingly drawn by Prime 
Minister Narendra Modi’s initia-
tives toward boosting local manu-
facturing.

The share of  Asia in the total FDI 
has more than doubled in the past 
four financial years. It has aver-
aged about 28% a year between 
FY14 and FY17, show data from 
Care Ratings. The 10 Asian coun-
tries included in the analysis are 

Singapore, South 
Korea, Hong Kong, 
China,  Malaysia, 
Indonesia, Thailand, 
Philippines, Taiwan 
and Sri Lanka.

“This FDI is com-
ing in to support 
India’s consumer 
demand for electron-
ics,” said Rahul 
Shukla, head of  
Corporate Bank, Citi 
South Asia. “Make in 
India is a big theme in 
electronics manufactur-
ing today. We have a young, 
aspiring population that 

consumes electronics, and also 
jobs in this space are 

more aligned with the 
aspirations and capa-
bilities of  our vast 
talent pool.” “Our 
time has come to oc-
cupy centre-stage 
globally in electron-
ics manufacturing,” 
Shukla said.
Asia’s share in 

Indian FDI was al-
ways about 5-10%. It is 

now 25-30%, and the 
biggest contributions 

are pouring in from South 
Korea, Taiwan, China, and 

Japan, according to Citi. In the cal-
endar 2016, the 10 Asian countries 
cited above collectively invested 
$11 billion while during the Jan-
March quarter this year, they in-
vested at $1.7 billion. Singapore has 
emerged as a key origin market.

“Singapore is the main origin for 
FDI as it holds special tax advan-
tages for companies,” said Madan 
Sabnavis, chief  economist, Care 
Ratings. “Non-Singapore Asia has 
shown some increase, although 
not significantly. This can be due to 
enhancing of  limits in certain sec-
tors by the government and oppor-
tunities seen in investing in the 
world’s fastest growing economy.”

NO LONGER ANGLO-US PLAY Share of Asia in the total FDI inflow has more than doubled in the past 4 financial years

Saikat.Das1@timesgroup.com

Eastern 
Promises

Share of Asian countries 
to the total FDI has more 
than doubled

Averaged nearly 28% 
yearly between FY14 
and FY17

Since 
FY14:

Investment 
by 10 Asian 
countries

$11b
2016

$1.7b
Jan-March 2017

Colour of FDI Inflows is Turning Brown

Now, an Insurance Cover 
for Insolvency Professionals
Mumbai: ICICI Lombard, HDFC 
Ergo, New India Assurance and 
National Insurance are among the in-
surers who will offer a tailored insur-
ance cover soon for insolvency profes-
sionals as the new breed of  executives 
stare at multiple risks from charges 
of  sabotage to negligence.

While there are broad indemnity 
covers, these are available only for a 
company’s top executives and board 
of  directors. However, it wouldn’t 
cover an insolvency professional who 
would take charge of  running a com-
pany during bankruptcy proceedings. 
The board of  directors remain 
suspended, though top man-
agement staff  will be drawn  
up to help run the company.

“As of  now, the normal 
professional indemnity 
cover can protect them,” 
Said Sanjay Datta, chief  
underwriting and claims, a t 
ICICI Lombard differs. “Later on as 
market need increases we can develop 
a specialised cover for them.”

Resolution of  default cases under 
the new Insolvency and Bankruptcy 
Code is gathering momentum. 
Although it may be the most efficient 

way of  resolving bad loans, it exposes 
IPs to many litigation as promoters 
who hold their company close to their 
hearts would look at various ways to 
put obstacles in the functioning of  IPs. 
Section 233 of  IBC gives protection to 
insolvency professionals for any ac-
tion taken in good faith. “However, the 
onus to prove innocence will be on the 
insolvency professional. Which at 
times may be difficult, time consum-
ing and expensive. As such the profes-
sional indemnity insurance becomes 
vital and no professional should start 
without 
being 
in-

sured,” said Subodh Kumar Agarwal, 
an insolvency professional. State-
run insurers are also turning ac-
tive. “We will surely be inter-
ested in providing cover. 
First, we need to under-
stand the nuances of  
the product be-
cause to design 
the product 

we need to un-
derstand the re-

sponsibilities and lia-
bilities the IP will have,” 

said G Srinivasan, managing 
d i r e c t o r  o f  N e w  I n d i a 

Assurance.
The IP has discretionary power to 

take decisions on day to day running 
of  the company. These decisions 
might involve transactions worth 
crores of  rupees. Since this is un-
charted territory for banks and IPs, it 
is not clear the extent to which lenders 
will come to the support of  the IP if  
there is a disagreement and the oust-
ed promoter decides to sue the IP.

Sangita.Mehta@timesgroup.com

Executives face 
risks like charg-
es of sabotage, 
negligence

Resolution of 
default cases 
exposes the 
IPs to many 
litigation  

Saving
Grace

The cover will mainly be for a 
co’s top executives and board 
of directors

Need for 
the cover:

Sutanuka.Ghosal
@timesgroup.com

Kolkata: Export of plain gold je-
wellery to the Gulf region may take
a hit with jewellers in the UAE set-
ting up manufacturing units to av-
oid paying 5% duty on imported
gold jewellery.

Indian exporters fear that a 10%
import duty on gold in India and a
3% GST is making Indian jewellery
less attractive in the UAE, where
there is no import duty on gold as a
raw material. Industry executives
said many jewellery wholesalers
in the Gulf have started employing
jewellery artisans from India who
are adept in handcrafted jewellery,
which sees good demand in Gulf.

“It is a matter of concern that ex-
ports of plain gold jewellery have

declined in the UAE,” said Praveen
Shankar Pandya, chairman of
Gem & Jewellery Export Promo-
tion Council (GJEPC). “This will

definitely have an impact on the
overall gold jewellery exports in
the current financial year.”

In the first quarter of 2017-18, gold

jewellery exports in value terms
dropped by 41.67% from a year ago
to .̀ 10,631.74 crore. “The UAE has
contributed to a large extent to this
drop. Falling crude prices too have
taken away disposable income
from UAE buyers,” said Pandya.

Rajiv Popley, director of Popley &
Sons, who has stores in Dubai, said
though they are not setting up a
manufacturing unit there, they ha-
ve entered into strategic tie-ups
with manufacturing facilities in
the UAE to supply jewellery to the-
ir stores. Ahammed MP, chairman
of Malabar Gold & Diamonds, said
after GST launch, there is an incre-
ase in sale of gold in the UAE and
Indians are said to among the top
buyers. “The immediate trigger is
the revised tax structure for gold in
India. UAE price continues to be lo-
wer in comparison,” he said.

Plain Gold Jewellery to Gulf Takes a Hit
Wholesalers in the Gulf region have started employing jewellery artisans from India to avoid duty

Losing Interest

41.67%
Fall in

value terms

 10% import duty and 3% 

GST making exports 

less attractive

 no im-

port duty on gold 

as a raw material

 prices 

have taken away 

disposable income 

from UAE buyers

`10,631.74cr
Value of jewellery 

exported

PTI

New Delhi: Retail onion prices rose to .̀ 50 per kg in
Kolkata, while rates in other metro cities also inched
up to .̀ 30-36/kg due to likely tight supplies. The Agri-
culture and Consumer Affairs ministries are closely
watching the price situation and alerted all states to
keep a check on hoarding and profiteering.

Onion prices at Lasalgaon in Maharasthra, Asia’s
biggest wholesale onion market, have risen to .̀ 26.50

per kg on Thursday from .̀ 10.10 per kg
on July 25 of this year.

As per the data maintained by the
Consumer Affairs Ministry, onion
prices in Kolkata are ruling at .̀ 50/kg
in retail markets and .̀ 40/kg in whole-
sale markets on Friday.

At present, the city’s demand is met
through supplies largely from Kurno-
ol mandis, Andhra Pradesh and there
too rates have increased to over
.̀ 32.50/kg. With rise in prices in Lasal-
gaon, traders from Kolkata and other

states are buying more from Kurnool mandis because
of which rates have gone up there, a Delhi tra-
der said. Prices are under pres- sure due to
depleting old stock and ex-
pected less 2017-18 kha-
rif output owing to
lower sowing area
in states like Kar-
nataka and Maha-
rashtra on acco-
unt of inadequate
rains, he added.

Onion Prices Hit
.̀ 50/kg in Kolkata

Sangita.Mehta
@timesgroup.com

Mumbai: Union Bank of
India has reported a 30%
year-on-year drop in quar-
terly net profit, mainly due
to provisioning for bad
loans, and said “delinquen-
cies could go up” over the
next few quarters.

For the quarter ended
June 30, net profit stood at
.̀ 116.5 crore, the bank said on
Thursday. Net interest in-
come during the quarter
stood at .̀ 2,243 crore, up
6.7% from a year ago, while
non-interest income stood
at .̀ 1,414 crore, up 36%.

But the hit due to provi-
sions is likely to go up. Over
the next three quarters, the
bank will have set aside
.̀ 2,460 crore for the 11 ac-
counts that are being re-
ferred to the bankruptcy
court, following directions
from Reserve Bank of India.

Giving an outlook on bad
loans, managing director
Rajkiran Raj said, “It is dif-
ficult to predict the likely
default. But we estimate
that at most delinquencies
could go up by 4% of total
advances.” Total stressed
loans of the bank stood at
about 14%. The bank has to-
tal exposure of .̀ 7,460 crore
in 11large accounts.

UBI’s Net
Profit Falls
30% on Higher
Provisioning

Reuters

London: The price of gold
climbed to the highest levels in
two months on Thursday as the
United States and North Korea
exchanged more threats, prompt-
ing investors to buy bullion as a
safe haven asset.

“For now, the uptrend is very
much intact in gold, reacting to
external geopolitical events,”
said Jonathan Butler, commodi-
ties analyst at Mitsubishi.

The spot gold price was up 0.7%
at $1,286.07 per ounce by 1400
GMT, after hitting an earlier high
of $1,286.40, its highest level since

June 8. The price rose 1.3% in the
previous session, the biggest
gain since mid-May.

US gold futures for December
delivery climbed 1% to $1,291.80.

Gold extended gains after data
showed US producer prices unex-
pectedly fell in July, recording
their biggest drop in nearly a
year and pointing to a further
moderation in inflation that
could delay a Fed rate increase.

The market was waiting for US
consumer inflation data on Fri-
day that would offer more clues
about future Fed decisions. The
$1,279 area is a key technical lev-
el, representing a downtrend that
has been in force since mid-2016
when gold surged to a two-year
peak of $1,374.91.

Speculative positions in US gold
futures remain subdued, said
UBS strategist Joni Teves.

Gold Hits Two-month High as North
Korea Worries Drive Haven Demand
Spot gold touched
$1,286.40, highest
level since June 8

Prices are
under
pressure due
to depleting
old stock and
expected less
2017-18
kharif output
owing to low
sowing area

MUMBAI Riding on firm global trends and increased
buying by domestic jewellers, gold prices surged by
.̀ 340 per 10 grams at the bullion market on Thurs-
day. Standard gold (99.5 purity) climbed by .̀ 340 to
end at .̀ 28,920 per 10 grams from Wednesday’s
closing level of .̀ 28,580. Pure gold (99.9 purity) also

moved up by a similar margin to close at .̀ 29,070 per 10 grams as com-
pared to .̀ 28,730 previously. – PTI

Gold Surges on Global Cues
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New Delhi: The government ex-
pects the goods and services tax
(GST) and increased surveillance
to boost tax revenues over the next
two years, taking India’s tax-to-
GDP ratio close to 12% by FY20.

The higher revenues are projec-
ted to push up capital spend of the
government, bring down fiscal de-
ficit to sustainable 3% of GDP and
lower the revenue deficit to 1.4% of
GDP by FY20.

The medium-term expenditure
framework released by the go-

vernment on Thursday shows tax-
to-GDP ratio rising 30 basis points
each in FY19 and FY20 to 11.6% and
11.9% respectively.

The government expects any
shocks to tax collections due to the
introduction of GST to be absor-
bed in the current fiscal. 

It said “going forward in the years
2018-19 and 2019-20, the gains from
expansion of the tax base due to
the introduction of GST and the in-
creased surveillance post demone-
tization will ensure that tax-GDP
ratio will increase by 30 basis po-
ints in each of the above FYs in qu-
estion”.

Higher taxes will allow the go-
vernment to spend more on crea-
tion of capital assets. 

The share of capital spending in
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Economy: Macro, Micro & More

Monsoon 
Watch CURRENT 

WEATHER &
FORECAST

Heavy rainfall 
likely in parts of 
south peninsula 

from Sunday

Central India to receive 
scanty rainfall over the 
next 3 days

Rainfall activity in
Delhi & adjoining 
states to increase 
from Monday

East & northeast India 
to receive heavy showers
over next few days

3% deficit in 

normal rainfall 

over the country 

since June 1

20% excess 

rainfall recorded 
over the country 

on Thursday

East & northeast
India received 127% 

excess rain on 

Thursday

12% area of the country

saw deficient rainfall 
since June 1

Only Central 
India
received 
deficient 
rainfall on 
Thursday Parts of northwest 

India to receive 
widespread rainfall 
over next 3 days

own villages so they do not have to
leave their homes in search of jobs
and are not entirely dependent on
farm-related work.

The committee will study the im-
pact of macro-economic policy,
changes in industry, market and
technology and suggest modifica-
tions in the implementation of
NRLM. The mission has helped
create a network of self-help gro-
ups with 3.5 crore women mem-
bers. By 2019, the government
wants to have 40 lakh such groups
with 4 crore women members.

Rural credit in India raised by
SHGs grew 40% to `̀30,000 crore in
2015-16 through their bank linkage
programme. Formed in 2011, the
SHGs have mobilised credit of abo-
ut `̀70,000 crore, nearly half of
which was raised in the previous
financial year to fund the creation
of social capital in villages that co-
uld lift non-farm jobs.

Cos to Help Govt
Grow Rural Biz 
Fabindia & ITC made part of govt panel to give
market accesses to village businesses, artisans 

PROJECTION FOR FY20 Higher tax revenues will increase capital spending and reduce fiscal & revenue deficit 

The document
sees nominal
GDP growth
(without ad-

justing for change in prices)
picking up pace to 12.3% in
both FY19 and FY20 against
11.75% growth in the current
years. Assuming a consumer
inflation of about 4%, this
should translate into over
8% growth in these two
years. IMF expects the
Indian economy to grow
7.2% in current fiscal.

Towards 8%
Growth Rate

Subsidies are
budgeted to
decline to 1.3% of
GDP by FY20

from 1.4% in FY18 because of
stable fertiliser subsidy and
declining fuel subsidy more
than compensating for rise
in food subsidy. “In contin-
uation of the efforts of the
Government to rationalize
subsidies, the Government
has decided to increase the
cost of LPG Cylinders @4
rupees per month.” 

Subsidies are 
Set to Fall 

The government
has not indicated
any increase in
capital infusion

for state-run banks despite
bad loans their raising
capital needs. In FY19, banks
will get ̀̀ 10,500 crore and
`̀10,000 crore in FY20. This is
almost same as ̀̀ 10,000 the
banks will get this year. In
FY17, they received ̀̀ 25,000
crore. The government is
now looking to merge weak
banks with stronger ones.

No Hike in Capital
Infusion for Banks

FRESH FROM THE FARM

Talks also held

with Grofers

and Big Basket

to source produce from

rural groups

Ruchika.Chitravanshi
@timesgroup.com

New Delhi: Fabindia, a private
chain of stores that sells products
made from traditional techniques,
skills and hand-based processes,
and the ITC Group will help the go-
vernment prepare a plan to sup-
port rural businesses and artisans.

They will be part of a committee
formed by the rural development
ministry under the National Rural
Livelihood Mission to design a
long-term policy to achieve this
objective. “We want India’s rural
population to get access to markets
as equal players after removing
disadvantages of remoteness and
scattered population, which im-
pacts their competitiveness,” said
Amarjeet Sinha, rural develop-
ment secretary.

The committee will be headed by
JK Mohapatra, former rural deve-
lopment secretary. The initiative is
part of measures by the ministry to
strengthen the rural livelihood pro-
gramme with private sector help.

ITC Group, which has linked up
with farmers and built a procure-
ment system, is India’s second-lar-
gest exporter of agri-products. 

The ministry recently held talks
with online grocery delivery plat-
forms Grofers and Big Basket to so-
urce produce from rural groups.
Bihar’s Jeevika initiative for rural
livelihood has tied up with Ama-
zon to sell handmade products, in-
cluding jewellery and the famous
Madhubani paintings.

The government is encouraging
other states to explore such plat-
forms. The Centre will provide
funds under NRLM to states for
setting up Jeevika shops at district
and block levels. The states have
been asked to ensure availability
of space and proper locations for
these outlets. The government
wants to use the initiative to ensu-
re employment and livelihood op-
portunities for the poor in their

Looking Ahead
Medium term expenditure framework

1. GST BONANZA…
Tax Revenue
(% of GDP) 

FY17

FY19

FY18
11.3

11.6

FY20
11.9

11.3

2. …TO ALLOW HIGHER
CAPITAL SPENDING

Total Spending
(` lakh crore)

FY17

FY18

FY19

FY20

Capital Spending
(% share)

20.1

21.5

23.4

26

13.9

14.4

14.6

15

3. …AND HELP REDUCE 
DEFICITS (% OF GDP)

Fiscal
Deficit

Revenue
Deficit

Effective Rev. 
Deficit

4. MORE FUNDS FOR KEY SCHEMES
(` Crore)

Pardhan Mantri
Swasthya Suraksha Yojana
Namami Gange
Swachh Bharat Mission
AMRUT
Jobs & skill development
MGNREGS
Deen Dayal Upadhyay
Gram Jyoti Yojna
LPG connection to
poor households
Solar Power
Pradhan Mantri Awas Yojana (U)
Pradhan Mantri Awas Yojana (R)
National Rural Health Mission

4290

2461
17804
10000
4500
55000
6300

3200

3549
8200
21000
26000
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CUSHIONING THE SHOCK 

Government

expects any

shocks to tax

collections due to arriv-

al of GST to be absorbed

in current fiscal

Tax-to-GDP Ratio May Rise to 12%
Due to GST, Note Ban Impact: Govt

total spending of `̀26 lakh crore in
FY20 is set to rise to 15%, compa-
red with 14.4% in FY18 in a total
spending of `̀23.4 lakh crore.

Education and healthcare are
the big gainers according to the
projected spending in the year be-
fore the next general election.
Pradhan Mantri Awas Yojna will
also get bigger support towards
the housing for all initiative.

Lower rates
The declining interest rates have

helped the government save on in-
terest and the stable government
finances are expected to keep in-
terest rates low over the next two
years.

The government’s FY17 interest
cost was `̀12,000 crore lower than
that budgeted, which the govern-
ment said indicated the economy
is moving towards a more benign
interest rate cycle.

“If this trend continues, it will
have an impact not only on the go-
vernment expenditure but will al-
so have a salutary impact on the
investment decisions of econo-
mic agents in the country,” the sta-
tement said.

MTEF Projections for nominal
interest payments for 2018-19 and
2019-20 have been pegged at
`̀564,400 crore and `̀615,000 crore.
These show a steady increase in
absolute terms but have been pro-
jected to fall if calculated as a per-
centage of gross tax revenue
(GTR) and revenue receipts (RR).

Interest payments are projected
to decline as a proportion of gross
tax revenue and revenue receipts
from budgeted 27.4% and 34.5% in
FY18 to 25.7% and 33.2% in 2018-19
and 24.4% and 32.3% in 2019-20.

This is partly due to the robust
tax revenue growth. “Coupled
with the targeted FD of 3.0% of
GDP in 2018-19 and 2019-20, it may
safely be assumed that there will
not be any upward pressure on in-
terest rates,” the statement said.

MAHESH G
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In an interview to this newspaper, Niti Aayog’s outgoing vice-
chairman Arvind Panagariya has rightly pitched for lowe-
ring India’s peak Customs duty to 7% from 10%. Restarting the
reform, that began in 1991but got stalled after 2007-08, will en-
hance the quality of our domestic produce, make our products
more competitive in the international market. The ideal goal
is a uniform import duty on raw materials, intermediates and
final products, to give all lines of value addition the same ef-
fective rate of protection. But there is a slide towards protec-
tion now with the government imposing anti-dumping duties
on as many as 93 products — steel, metals, chemicals and petro
chemicals, electric and electronic items and consumer goods.

True, a strong rupee makes imports rela-
tively cheap. But raising tariff walls wo-
uld breed domestic inefficiency and trig-
ger retaliation by trading partners.

Similarly, other moves such as levying
an import duty on mobile phones to pro-
tect domestic phone-makers or on 4G equ-
ipment imported by telecom firms in the

GST regime is unlikely to advance Digital India. The govern-
ment’s position that 4G equipment does not fall within the
ITA-I agreement where India has committed to waive duties is
technically correct, but poses a challenge in implementation.
Continuing with zero import duties on all telecom and IT pro-
ducts while treating local production as deemed exports and
reimbursing the GST they pay is a superior way to protect do-
mestic manufacturers as compared to raising tariff walls.

India has welcomed the WTO’s trade facilitation agreement
for cross-border commerce in goods, and rightly pressed for a
similar agreement of services, given its comparative advanta-
ge in services. However, to press home this advantage, India
should be accommodative in the goods market. 

India Must Lower,
Not Raise, Tariff Walls Among the major OECD countries, government spending as a share 

of GDP is the highest in France (56.5%) followed by Finland and 
Denmark. But in developing countries such as India and Indonesia, 
general government spending is much less than that level...

Government Kitty

George Bernard Shaw
Playwright

“Life isn’t 
about finding 
yourself. 
Life is about 
creating 
yourself.”

General government sector consists mainly of central, state and local government units.

60

50

40

30

20

10

0

So
ur

ce
: O

EC
D

General govt. expenditures as a percentage of GDP, 2007 & 2016

MEME’S THE WORD

Fr
an

ce

D
en

m
ar

k

N
or

w
ay

Sl
ov

en
ia

N
et

he
rl

an
ds U
K

Ca
na

da

O
EC

D
*

U
S*

Fi
nl

an
d

Be
lg

iu
m

It
al

y

Ge
rm

an
y

Sp
ai

n

Sl
ov

ak
 R

ep
.

Lu
xe

m
bo

ur
g

Ja
pa

n*

In
di

a
In

do
ne

si
a

2016 2007

16
.8

27
.9

40
.9

56
.5

52.2

38.8

18.7

26.5

*2015

14�
THE ECONOMIC TIMES | HYDERABAD | FRIDAY | 11 AUGUST 2017

A Total Eclipse of
Doomsayers is Unlikely
The total solar eclipse that 14 states in the US are to witness
later this month comes at a really bad time. Not only is the ro-
tund supremo of North Korea dropping dark hints about
Guam within earshot of the naturally pugnacious US Presi-
dent Donald Trump, doomsayers have come up with another
prediction for the end of the world a little over a month later
— September 23, 2017. Darkness at dawn, a black moon, a ra-
re line-up of stars, Biblical and Talmudic references, and se-
veral other hallmarks of a good disaster scenario are adding
up nicely. So, it is not surprising that the Internet in particu-
lar is awash in predictions that a mystery planet called Nibi-
ru — whose existence is denied by scientists round the world
— will slam into the Earth just as the sun is blotted out. Cur-
tains for us earthlings, in short.

Despite having been proved wrong countless times in the
recorded — and unrecorded — past, these soi disant pro-
phets deserve credit for indefatigable positivity about immi-
nent apocalypse. This solar event, and even the supposedly
significant alignment of stars, have all happened before and
we have lived to tell the tale. Undoubtedly, once this date pas-
ses, alternative doomsday scenarios will be dug out, with
other likely dates as early as 2020 and as distant as 11120, in-
cluding a dozen others in between.

Even if the world survives Sept 23, more
likely annihilation dates are available

The colour of the cat does not matter, so long as it catches
mice, said Deng Xiaoping. This is a good principle to use
when puzzling over which kind of economist to choose:
homegrown ones or those sporting foreign degrees and
presumably hostage to foreign ideas and ideologies. A de-
bate on the suitability of economists trained abroad for
formulating policy in the country is currently underway.
We urge that this debate is a waste of time and goodwill
amongst key personnel in the government. Harry Tru-
man’s call for a one-handed economist, after tiring of ad-
vice contingent on the one hand and on the other, might
be more pertinent.

KN Raj was a homegrown economist, and he was as go-
od as any. Cut to more recent times. C Rangarajan took
his PhD from the University of Pennsylvania but his re-
ports on things as wholly Indian as the pricing of sugar-
cane continue to resonate with politicians at the Centre
and in the states. The late Saumitra Chaudhuri, who ser-

ved on the PM’s economic advisory co-
uncil and the Planning Commission,
was one of the most versatile econo-
mists ever employed by a govern-
ment, working on problems ranging
from blending ethanol into petro-fu-
els to keeping tabs on macroeconomic
stability in the real world of constrai-

ned trade and volatile capital flows. He was fully indige-
nous. Montek Singh Ahluwalia and Shankar Acharya
studied abroad but played a sterling role in shaping Indi-
a’s economic policy as India began to open up. And would
anyone grudge Dr Manmohan Singh either his role in
economic reform or his foreign degree?

Rakesh Mohan makes a pertinent point, however: it is
not enough to know economic theory; you must also
know the government system, to be effective. But there
are occasions when too much familiarity is a drag, as
when the task is to bring in a regime change in bank regu-
lation and monetary policy, the challenge Raghuram Ra-
jan undertook. The point is to be good at the job, not the
genealogy of skill acquisition. After all, assimilation has
been a key part of the Indian ethos and genius.

The One-Handed
Economist, Anyone?
Competence matters, not the place of training

MN KUNDU

Indian tradition sees God in
the guru, as someone who can
lead us from spiritual dar-
kness to divine light. Can we
acquire spiritual knowledge
merely by reading scriptures
or listening to discourses,
without accepting any one
learned person as one’s guru?
This question is often posed
by youth today, who feel that
by restricting ourselves to one
guru, we would only get com-
partmentalised. To them I
would say, please try to under-
stand the deep significance of
a genuine guru-shishya rela-
tionship.

What exactly does a guru do?
A guru is distinctly different
from a teacher. While a tea-
cher makes us learn, a guru
helps us to transform and
become. He initiates the
disciple to the exact path in
view of his existing spiritual
position. He helps the disciple
realise the divinity already
there within him. He keeps
constant watch over his pro-
gress. A guru, therefore,
should be a realised master or
at least someone who is gifted
with the blessings of a reali-
sed master through lineage or
tradition.

The question is, how does
one set about finding a good
guru? There is an infallible
spiritual law that when the
disciple is ready, the guru is
bound to come to him. It has
happened in the life of
innumerable saints and
sages. Aspiration of the
disciple and his inward
receptivity attracts the
right sort of guru to him.

Seeking A
Good Guru

The defence relationship is said to be
the strongest link in the India-US
strategic partnership, bolstered by
annual military exercises, growing
arms sales and winsome rhetoric. Last
year, the US declared India a ‘major
defence partner’ to quicken the pace of
cooperation and technology transfer. 

A landmark development, no doubt.
But are new declarations, frameworks,
working groups or task forces the
answer to the problem of bureaucratic
inertia and political fuzziness around
the whole enterprise? The short ans-
wer is no, since when the ground is full
of rocks, it’s harder to grow things.

Frustration in the Pentagon is high
because India is being, well, India. The
inertia, the missed opportunities, the
constant roadblocks, the procedural
rigmarole, the control freak babus, the
paranoia around civil-military separa-
tion and, above all, the lack of effective
political leadership have brought
India’s friends in Washington close to
exhaustion. A degree of ‘India fatigue’
appears to be setting in among US
officials.

India’s ministry of defence (MoD) has
spawned a bank of stories in Washing-
ton, each more appalling than the last
and all recounted with a tinge of sad-
ness. The latest installment of sorry
tales — the MoD missed the deadline
for five free courses for Indian military
officers at the US National War College.

All three services wanted the courses.
But mysterious processes at the MoD
resulted in the forfeiture of more than
$225,000 in US government funds
allocated for India. The one-year fellow-
ship is the most sought after by defence
personnel from around the world,
including India’s neighbours. 

Yes, the bureaucratic problems are
not of today but of 5,000 years. But the
BJP-led government was expected to
enforce a greater degree of efficiency,
look at the issues with fresh eyes and
move smartly to the finish line. Yet, we
seem to be repeating old mistakes,
looking gift horses in the mouth and
missing opportunities to deepen inter-
action, even as the Indian military
craves more back and forth with their
US counterparts to update their skills
in every area, from cybersecurity to
electronic warfare, from satellite
imagery to signal intelligence.

Perhaps, the MoD thinks interaction
leads to ideological infection. Why else
would bureaucrats limit bilateral visits
to ‘2 in, 2 out’ — two incoming and two
outgoing visits a year per service? If
the Indian Navy wants to host a third
US delegation in a calendar year, it
can’t even if the Naval chief sees a
pressing need to discuss matters.

Indian military officers have em-
barrassingly limited powers to make
decisions. They can’t even decide if
they can attend a seminar or a con-
ference without MoD clearance. US
officials have told me countless stories
over the years about how three-star US
generals have not been allowed to meet
their Indian counterparts. Instead, an
MoD or foreign office mandarin takes a
seat. This is just stupid.

Even the Defence Technolocy and

Trade Initiative (DTTI), the fulcrum on
which everything was supposed to spin
and fly into the future, has, so far, been
more a talk shop than a producer of
tangible equipment. When the ill-
equipped Indian soldier lacks both
bullets and bullet-proof jackets, the
DTTI is focused on jet engines and
fancy electromagnetic aircraft launch
systems (EMALS) even though US
reluctance to part with these ‘crown
jewels’ is well established.

The overly futuristic aspirations
under the DTTI have worked to the
detriment of fulfilling Indian milita-
ry’s urgent needs. And because we
are nowhere close to delivery on any
front, DTTI is at the risk of losing
momentum.

Perhaps, it’s time to turn the DTTI
upside down, select a product that both
sides need, and set a timeline for co-
development and co-production.

Strangely enough there is no DTTI
working group for the Army, even
though both the US and Indian armies
have similar needs and could more
easily work together. Both need new
assault rifles, mine clearance plat-
forms, even anti-tank missiles.

The US may be more willing to share
technology and know-how for these
systems. Both armies also want a new
battle tank — the story of India’s Arjun
is a series of harrowing failures. The
Army sent Arjun Mark 2 back to the
drawing board last year.

Producing basic weapons quickly and
well with US technology transfer will
do more for India’s industrial base than
nurturing futuristic dreams. As Lt.
Gen. Sarath Chand, India’s Vice Chief
of Army Staff, starkly reminded us,
Pakistan has a better military industri-
al base and exports more defence
equipment than India.

He bemoaned the lack of R&D in
ordnance factories where they couldn’t
even assemble products imported from
abroad. Nepal has even refused free
Indian rifles.

If Chand’s public comment and the
recent CAG report don’t light a fire
under the decision-makers, nothing will.

No Defence for the MoD
INDIA-US DEFENCE TIES

Seema Sirohi

Still out of sight, out of mind
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or some strange reason pe-
ople in India seem to think
that India is somehow on
the backfoot in its latest
showdown with China over

the Dokalam trijunction. Some feel
that should the situation continue
or deteriorate, ‘strategic defiance’
may be the only option. This, howe-
ver, is not the impression in Beijing.
In private, the Chinese feel that they,
rather than India, are caught in a
bind, unable to resort to the use of
force for fear of destroying the myth
of nuclear deterrence, but still su-
premely confident that strategic de-
fiance by India, on the other hand,
will be economically and diplomati-
cally disastrous for India. 

As a dear friend in Beijing sum-
med it up rather rudely, “India is a
dog. Whatever we do to you, you will
first bark and snarl, but then accept
and come back wagging your tail.
The problem now is what we can do
to you is also very limited.” 

This raises the question as to why
India feels it is losing control of the
situation. And second, if this idea
that India will somehow finally turn
on China is based on reality or plain
wishful thinking. 

Let us be clear about one thing —
far from losing control, this has, in
fact, been one of the best managed
crises by India’s ministry of exter-
nal affairs. India’s tone has been per-
sistently calm, not threatening ac-

tion, but sticking to its guns. And for
the first time in decades, it is stan-
ding up to Chinese bullying and sta-
ring it down. The ‘losing control’
and ‘escalating crisis’ narratives se-
em to be emerging only from a set of
strategic commentators whose win-
dow seems to be limited to Xinhua
and Global Times, and completely
devoid of primary research. 

No Escalation
Having toured the area over the last
seven days, there seems to be no
escalation in troop numbers what-
soever. Landing in Lhasa, one could
count about 12-14 Sukhoi family air-
craft. And driving past the Shigatse
airbase, given the difficulties of ob-
serving the tarmac, one could count
between three and seven J-10 figh-
ters. The entire Lhasa to Shigatse
stretch also showed no signs of in-
creased infantry activity, no spurt in
military logistics and only some pa-
rade/TV optimised artillery lined
up in Lhasa's marshalling yards
along the Lhasa-Beijing railway. 

Clearly then, the only real ‘escala-
tion’ that can happen is unarmed
Chinese border troops coming into
and squatting in Indian territory, as
suggested by the Chinese ministry
of foreign affairs earlier this week
— a major ‘climb-down’, if one can
call it that — from previous threats,
which were ominous simply becau-
se of the lack of specificity. 

We also have a pattern of similar
action across the South China Sea to
judge China by. It has resorted to si-
milar ‘sea grabs’ there, depending
purely on the fear of the other parti-
es to the dispute to avoid escalating
the situation to fatalities. That fear
simply doesn’t work with India, for
the simple reason that both sides are
nuclear-armed. This is particularly
important as the situation thus far

indicates that while India’s doctrine
of deterrence may have failed on the
western front (in all fairness, it was
never directed against Pakistan), it
has had a clear success in the east
(where it was directed all along) by
putting hard limits on how far Chi-
na can escalate. 

Stuck in Limbo
The diplomatic and strategic costs
of escalation for China now are se-
vere, even if Indian warheads can’t
reach the Chinese eastern seabo-
ard, taking China down several pegs
equating it with rogue revisionist
states like Pakistan and destroying
the image of it being a more or less
‘responsible’ player on the world
stage. All indicators then are that
short of an extremely serious mi-
scalculation by the Chinese leaders-
hip, the situation has plateaued. The
only spikes will be verbal, and that
too from the Chinese side. 

Which also complicates things
for the Chinese leadership when it
chooses to de-escalate. It, however,
seems to have realised its mistake
after its first attempt to do so — clai-
ming that India had reduced the
number of troops. The furious deni-

al by India caught it off guard with
colleagues in Beijing admitting that
they had miscalculated, and not fac-
tored in how this would be perceived
in India domestically.

All up, we seem stuck in limbo.
Escalation is not an option for Chi-
na. But de-escalation also seems im-
possible, till public attention is shif-
ted elsewhere. On the other hand, it
is high time the Indian media also
realise what the MEA and PMO see-
med to have long back — that Indian
strategic defiance is a non-starter. 

China’s massive infusion of finis-
hed goods, such as mobile phones,
are the core drivers of the Indian
economy and impossible to substi-
tute. Equally, if we choose to go aga-
inst China, we might as well kiss go-
odbye to any chance of UN Security
Council and Nuclear Suppliers’
Group (NSG) membership. In this
situation, Dokalam is a win, an emp-
hatic win, the best possible under
the circumstances, marking the
first serious Indian (and arguably
global) pushback to Chinese salami
tactics. 

The writer is senior fellow, Institute of
Peace and Conflict Studies, New Delhi

A Molehill Out of a Mountain
Dokalam is an emphatic win for India, marking the first serious Indian pushback to China

Abhijit Iyer-Mitra

Finally, getting the hang of martial arts
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Escalation is not an option for China. But
de-escalation also seems impossible, till public
attention is shifted elsewhere

NITIN RAKESH

This hasn’t happened over-
night. It started 40 years ago
with what we now commonly
known as Moore’s Law. One
thing about technology is that
the human mind thinks in a li-
near fashion but technology
advancement is actually expo-
nential. The reason is tied to
what Gordon Moore said 40
years ago. A congruence of
many independent technolo-
gies that were on their own ex-
ponential paths — whether
it’s semiconductors, cellpho-
nes or the ability to write soft-
ware — came together when
the iPhone was ‘discovered.’
Look at what is happening in
genetics and genome map-
ping. Look at what is happe-
ning in solar power and the ex-
ponentiality that is brought
into these options. The other
thing about this exponential
curve is that the capabilities
rise exponentially and the pri-
ce declines exponentially, be-
cause they go hand in hand.
That has led to the congruen-
ce of all of these technologies
around robotics, genetics, the
ability of chips and micropro-
cessors and nanotechnology.

Now we are on the cusp of
what I call the next digital revo-
lution. People are calling it In-
dustrial Revolution 4.0. The re-
ality of this is that every busi-
ness today is a digital business;
some just don’t know it yet.
What used to be a 20-year view
of strategy now needs to be agi-
le, just like the whole world aro-
und you, especially with tech-
nology. Technology is causing
the timescale to shrink even
faster. Globalisation has cau-
sed it to shrink faster as well.

From: Every Business is a Digi-
tal Business

Digital
Strategy

Citings

Letters to the editor may be addressed to

editet@timesgroup.com

Equities Seem
AGood Bet
Indian equities seem to be
cheering demonetisation. The
stock market is experiencing a
period of boom. A good monso-
on, spurt in consumer spen-
ding, especially after the 7th
Pay Commission award,
coupled with the impact of
digitisation are driving the
stock markets. With interest
on fixed deposits dropping and
demand for gold staying relati-
vely stagnant, equities seem a
good bet for retail investors.
The momentum can be sustai-
ned with action on the policy
front to spur anaemic private
investment, and that calls for a
clean-up of banks’ books. The
regulator should also play a
role in increasing investor
awareness.

PRITANSHI JESWANI
Bangalore

Encourage Fair
Treatment
Apropos ‘A Little Help From
Our Men’ by Elizabeth Brode-
rick (Aug 10). Representation of
women on the boards of Indian
companies still lags, despite
the rule that companies listed
on the Indian stock markets
must enlist one women. The

same has been
the case in
Parliament
where the
women’s
reservation
Bill has been
pending for
years. The

contribution of women (read
homemakers) to the country’s
GDP has not been a topic of
research. The need is also for a
change in the hypocritical
attitude towards women and
that, in turn, calls for a change
in society’s mindset.

SANJAY TIWARI
Hisar

Thumbs Up
To The EC
The only silver lining in the
otherwise sordid and high
voltage political drama rela-
ting to the Rajya Sabha polls in
Gujarat is the exemplary role
displayed by the Election
Commission in upholding its
much-cherished and respected
autonomy, guaranteed by the
Constitution of India. EC must
be commended for asserting
its independence, and going by
the rule book. Any aggrieved
political party is also well
within its right to move court.

M JEYARAM
Sholavandan, Tamil Nadu

Chat Room
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Cuba Says Investigating 
‘Incidents’ Concerning 
US Diplomats in Havana
Washington: Cuba said on 
Wednesday it was investigating 
allegations by the US that unspeci-
fied “incidents” caused physical 
symptoms in Americans serving at 
the US Embassy in Havana, after 
two Washington-based Cuban 
diplomats were expelled. “Cuba 
has never, nor would it ever, allow 
that the Cuban territory be used 
for any action against accredited 
diplomatic agents or their fami-
lies,” the foreign ministry said in a 
statement. “It reiterates its willing-
ness to cooperate in the clarifica-
tion of this situation.” Havana said 
it had started a “comprehensive, 
priority and urgent investigation” 
into the alleged incidents after it 
had been informed of them by the 
embassy in February. Earlier on 
Wednesday, US State Department 
spokeswoman Heather Nauert 
told reporters that the exact na-
ture of the incidents was unclear, 
but Americans serving in Cuba 
had returned to the US for non 
life-threatening “medical reasons”. 
The US first learned of the issues 
at the embassy in late 2016, she 
said. Reuters

Suspect in Paris Car Attack 

is An Algerian National

Paris: A police source says the 
suspect in an attack on soldiers 
near Paris is a 37-year-old 
Algerian man who was legally 
living in France. The man, Hamou 
Benlatreche, was known to 
French police over minor crimes 
but has never been convicted 
in court, the officer told The 
Associated Press Thursday. He 
spoke anonymously because he 
was not allowed to speak on an 
ongoing investigation. French 
media, who reported the same 
name, say the suspect was living 
in the suburb of Bezons, north 
of Paris, where police searched 
a building on Wednesday night. 
The suspect rammed his car into a 
group of soldiers Wednesday, in-
juring six of them. He was arrest-
ed by police following a highway 
manhunt and was hospitalised 
with bullet wounds. AP

Dutch, Belgians Carry Out 

Raids in Tainted Egg Probe

The Hague: Dutch and Belgian 
authorities are carrying out raids 
as part of a criminal investigation 
into the illegal use of pesticide 
at poultry farms. Marieke van 
der Molen of the Dutch National 
Prosecutor’s Office says inves-
tigators from the country’s food 
safety watchdog are conducting 
the raids in the Netherlands. She 
did not provide details on which 
companies or individuals were 
targeted. Van der Molen says 
the Dutch raids on Thursday are 
part of a joint action with Belgian 
authorities. AP

QUICK HITS

Around the World
CONTRAPUNTO Mankind must put an end to war before 

war puts an end to mankind JOHN F KENNEDY

Washington: South Korea and 
Japan warned North Korea that 
it would face a strong response if 
it carried through with a threat to 
launch a missile toward the US ter-
ritory of Guam.

Defence Mi nister Itsu nori 
Onodera said it would be legal for 
Japan to intercept a missile aimed 
at Guam. North Korea’s threats to 
strike around Guam pose a serious 
challenge, a spokesman at South 
Korea’s Joint Chiefs of Staff told re-
porters on Thursday.

“We give a strict warning,” the 
spokesman said. “If North Korea 
commits provocations despite 
our stern warning, it will face 
a strong response from South 
Korea’s military and the US-
South Korea alliance.”

Later on Thursday, South Korea’s 
National Security Council took a soft-
er tone, saying the door for dialogue 
remained open and it would take all 
possible steps to ease tensions.

North Korea, responding to U.S. 
President Donald Trump’s “fire and 
fury” warning, outlined a detailed 
plan to fire four Hwasong-12 inter-

mediate-range ballistic missiles at 
Guam by mid-August. They would 
fly over southwestern Japan and 
land as close as 30 km from Guam, 
the Korean Central News Agency 
reported on Thursday.

South Korea’s Kospi index fell as 
much as 1.2% as foreigners sold 
shares, before paring the drop to 
0.4% at the close. The won weakened 
0.6% against the dollar, touching the 
lowest level in almost a month. Hong 
Kong’s stock market saw heavy sell-
ing, while the Topix index in Tokyo 
closed little changed. The yen 
climbed 0.1%.

More than 3,000 km southeast of 
North Korea, Guam is an important 
strategic hub for the US military. It 
has air and naval bases, as well as 
missile-defense launchers on the 
island. Bloomberg

US Allies Warn N Korea Against 
Firing Missiles Toward Guam

Tokyo: Toshiba dodged a delist-
ing from Japan’s premier stock 
exchange as it posted long-delayed 
financial results on Thursday, but it 
lost some $8.8 billion in its last fiscal 
year over a sea of red ink at its US nu-
clear unit Westinghouse Electric.

The troubled conglomerate still 
faces a court battle to sell off its 
prized memory chip busi-
ness for around $18 billion 
with the sale seen as cru-
cial to helping the firm get 
back on its feet.

There had been grow-
ing worries that cash-
strapped Toshiba may not 
make Thursday’s deadline 
to supply financial state-
ments for the fiscal year 
ended in March, as it was 
at odds with its auditor 
over multi-billion dollar losses at 
Westinghouse.

Toshiba had repeatedly delayed the 
release of its financial statements, 
saying it needed more time to gauge 

the impact to its balance sheet.
The massive losses at the division 

— largely owing to delays and cost 
overruns — have raised doubts 
about the future of Toshiba, which 
is still recovering from a 2015 ac-
counting scandal. The firm is also 
probing whistleblower claims of 
financial misconduct by senior 
managers at Westinghouse.

H o w e v e r,  a u d i t o r 
PricewaterhouseCoopers 
Aarata issued a qualified 
opinion on Toshiba’s 
statements Thursday, 
saying they were “mostly 
appropriate”, although 
the two sides disagreed 
over when some of the 
losses should be booked.

Toshiba said it had a net 
loss of 965.7 billion yen 
($8.8 billion) for the fiscal 

year ended March 31 but added that it 
would swing back to profitability in 
the current fiscal year, largely owing 
to a strong performance in the chip 
division. AFP

Toshiba Spared Delisting 
After Finally Getting 2016 
Accounts Approved

San Francisco: Facebook Inc on 
Wednesday made its biggest move 
to date to compete in the television 
market by expanding its video of-
ferings with programming rang-
ing from professional women’s 
basketball to a safari show and a 
parenting programme.

The redesigned product, called 
“Watch,” will be available initially 

to a limited group 
in the United States 
on Facebook’s mo-
bile app, website 
a n d  t e l e v i s i o n 
apps, the company 
said. The world’s 
largest social net-
work added a video 
tab last year, and it 
has been dropping 

hints for months that it wanted to 
become a source of original and 
well-produced videos, rather than 
just shows made by users.

Reuters reported in May that 
Facebook had signed deals with 
millennial-focused news and en-
tertainment creators Vox Media, 
BuzzFeed, ATTN, Group Nine 
Media and others to produce shows, 
both scripted and unscripted.

CEO Mark Zuckerberg said Watch 
would allow users to “chat and con-
nect with people during an episode, 
and join groups with people who 
like the same shows afterwards to 
build community.” Reuters 

Facebook Makes 
New Bid for TV 
Viewers with 
Expanded Video

Hong Kong: Amazon.com Inc has 
joined Tencent Holdings Ltd and the 
main assembler of iPhones in back-
ing Essential Products Inc, the startup 
co-founded by Android-creator Andy 
Rubin that’s getting ready to sell a 
new smartphone.

China’s largest social media compa-
ny and Foxconn Technology Group 
took part in a $300-million funding 
round for Essential alongside Ama-
zon’s Alexa Fund and Access Technol-

ogy Ventures, the VC firm said in a 
statement. Other backers included 
Redpoint Ventures, Altimeter Capital 
and Vy Capital. Access said it contrib-
uted about $100 million to the pot.

Rubin’s Essential is looking to break 
into the increasingly competitive 
field of consumer electronics. The 
startup, which emerged from an incu-
bator he formed after leaving Google 
in 2014, is said to be valued at $900 
million to $1 billion and represents 
his return to a market now crowded 

with a raft of Chinese players going 
after leaders Apple Inc and Samsung 
Electronics Co.

Its first two products will be a high-
end smartphone and an Amazon 
Echo-like gadget for the home.

“We are in full mass production, 
ramping up to deliver your Essential 
Phone,” Rubin, who ran Google’s An-
droid unit for nearly a decade, said in 
a tweet. “Find out where you can get 
yours next week!”

The Essential handset, a potential ri-

val to the iPhone and Samsung’s flag-
ship Galaxy S8 includes modern 
smartphone technologies from a 
Qualcomm Inc processor to a USB-C 
port for charging. But it also includes a 
magnetic connector on the back to 
connect to accessories such as a cam-
era that takes 360-degree photos and 
a wireless charging hub. Without the 
attachment, the phone has an 8 meg-
apixel camera on the front and a 13 
megapixel sensor on the rear, accord-
ing to Essential’s website. Bloomberg

Amazon Joins Major Asian Backers of Android Creator’s New Phone

Copenhagen: Danish toy com-
pany Lego has appointed Niels B 
Christiansen, who headed ther-
mostat-maker Danfoss for nine 
years, as its CEO. Christiansen re-
places Indian-origin 
Bali Padda, who took 
over as interim CEO 
in January. Padda 
wi l l  hold a “sp e -
cial advisory” role 
within the g roup. 
Chairman Joergen 
Vig Knudstorp said 
on Thursday that said 
Christiansen, 51, will 
start October 1.

Lego said Christiansen became 
CEO of Danish audio solutions 
maker GN Netcom at the age of 
33, and joined the family-owned 
Danfoss in 2004. He became its 

head four years later, a job he held 
until June.

“He transformed a tradition-
al industrial company into a 
technology leader,” said Vig 
Knudstorp a former Lego CEO 

himself adding he 
was confident the 
toymaker “will con-
tinue to f lourish” 
under Christiansen.

In March, Lego said 
its 2016 revenue grew 
6% to $6 billion, the 
highest figure in the 
company’s 85-year 
history. The private-
ly held group’s net 

profit rose to $1.5 billion. Padda, 
a 61-year-old India-born Brit and 
Lego’s former chief operations of-
ficer, was only considered a tem-
porary CEO. AP

Lego Appoints New CEO, 
Replaces Interim Boss
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US Destroyer 
Challenges China’s 
Claims in SCS
Washington: A US Navy de-
stroyer carried out a “freedom 
of navigation operation” on 
Thursday, coming within 12 
nautical miles of an artificial is-
land built up by China in the 
South China Sea, US officials 
told Reuters.

The operation came as Presi-
dent Donald Trump’s administra-
tion seeks Chinese cooperation 
in dealing with North Korea’s 
missile and nuclear programmes 
and could complicate efforts to 
secure a common stance.

The officials, speaking on con-
dition of anonymity, said the 
USS John S. McCain travelled 
close to Mischief Reef in the 
Spratly Islands, among a string 
of islets, reefs and shoals. China 
has territorial disputes with its 
neighbours over the area.

It was the third “freedom of 
navigation operation” or 
“fonop” conducted during 
Trump’s presidency. Neither 
China’s defence ministry nor its 
foreign ministry immediately 
responded to a request for 
comment. Reuters

Trump Attacks McConnell Again 
Over Obamacare Repeal Failure

Transgender Service Members 
Sue Trump Over Ban Threat

Washington: President Trump slammed Senate Major-
ity Leader Mitch McConnell on Twitter for the second 
day in a row on Thursday over the failure of Congress 
to overhaul the nation’s healthcare system. “Can you 
believe that Mitch McConnell, who has screamed Re-
peal & Replace for 7 years, couldn’t get it done,” Trump 
tweeted. Trump attacked McConnell on Wednesday for 
saying the president had “excessive expectations” that 
the Senate could pass a stripped-down version of a 
GOP Obamacare repeal last month. Bloomberg 

Washington: Five members of the US armed forces sued 
President Trump and top military brass, seeking to stop 
them from banning transgender people from serving “in 
any capacity”. With the latest lawsuit, which seeks to 
prevent the president from reversing a policy put in 
place by the Obama administration, a federal judge is 
once again being asked to referee a clash in the coun-
try’s escalating culture war. The service members, who 
are suing anonymously, are already members of the 
Army, Air Force and Coast Guard. Bloomberg 

Fired Google Engineer Says Company 
Execs Shamed and Smeared Him
San Francisco: The former Google 
engineer, whose controversial 
memo has triggered a nationwide 
debate on gender differences and 
diversity efforts in technology, de-
fended his views in an interview 
on Wednesday with Bloomberg 
Television, saying company execu-
tives are smearing him in its wake.

James Damore, who until Monday 
worked as an engineer on video 
and image search at Alphabet Inc’s 
Mountain View, California, head-
quarters, said he initially shared 
the 3,300-word memo internally a 
month ago. But it was only after the 
memo went viral that company lead-
ers banded together to make him an 
outcast, he said on Bloomberg TV.

When he initially circulated the 
memo, “no one high up ever came to 
me and said, ‘No, don’t do this,’ even 

though there were many people 
who looked at it,” Damore said. “It 
was only after it got viral that upper 
management started shaming me 
and eventually firing me.”

The memo, which was leaked to 
the public over the weekend, ar-
gues that conservative viewpoints 
are suppressed at Google and that 
biological differences between men 

and women explain in part why so 
few women work in software engi-
neering. Even if someone in Google 
management had agreed with some 
of the arguments put forth in his 
piece, they wouldn’t have felt safe 
speaking up, he said.

“There was a concerted effort 
among upper management to have a 
very clear signal that what I did was 
harmful and wrong and didn’t stand 
for Google,” Damore said. “It would 
be career suicide for any executives 
or directors to support me.”Bloomberg

North Korea outlines plan to fire four of its Hwasong-12 missiles at Guam by Mid-Aug

‘It was only after it 
(memo) got viral that 
upper management 
started shaming me and 
eventually firing me’
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Trump’s Old Home is on Airbnb
Want to live like a Trump? 
Now’s your chance: The US 
president’s New York City 
boyhood home is on Airbnb. 
The 1940 Tudor-style house 
in Queens is being offered for 
$725 a night. The listing says 
the house has five bedrooms 
and sleeps up to 20. The 
amenities include a giant 
cutout of President Donald 
Trump in the living room. The 
listing calls it “a great 
companion for watching Fox 
News late into the night”. 
Smoking, pets and parties are 
no-nos. Paramount Realty 
auctioned the house to an 
unidentified buyer in March 
for $2.14 million. AP

Kylie Jenner’s 
Cosmetic Line 
Mints $420 M 
in 18 Months

Reality TV personality Kylie 
Jenner’s cosmetic line has minted 
$420 million within 18 months, 
beating other competitve brands. 
According to Women’s Wear Daily 
magazine, comparable brands 
managed by major cosmetic 
companies like the Estée Lauder 
owned by Tom Ford is said to have 
reached $500 million after a 
decade while the brand Bobbi 
Brown, also owned by Lauder, took 
25 years before hitting the $1 
billion milestone in 2016. L’Oréal’s 
Lancôme took 80 years to make 
that amount by 2015, reports 
people.com. The company is on 
track to see a 25% increase in sales 
this year alone, putting sales 
projections for 2017 at $386 
million, and if growth continues at 
that pace, Kylie will have a billion-
dollar business on her hands by 
the times she’s 25. Jenner’s latest 
launch, a special edition birthday 
collection, made $10 million in just 
one day resulting in her second-
highest sales day ever. IANS

Iraq Announces 
Mandatory Official 

Holiday Due to Heatwave

The Iraqi government has announced a mandatory official holiday due to a heatwave. 
Wednesday’s late night statement calling for a Thursday holiday came from the Iraqi 
Cabinet as temperatures hit 50 degrees Celsius. It is the first heat advisory issued by the 
government this summer. The public holiday applies to all government workers. On 
Thursday last, the state-run meteorological department warned that temperatures in 
much of the country would reach as high as 51 degrees Celsius. AP

640K NYC Warrants for Old Summons Tossed in 1 Day
In a single morning, courts on Wednesday threw out more than 640,000 warrants for New 
Yorkers ticketed for minor offenses years ago. The move — requested by prosecutors and hailed 
by the mayor — marks a sweeping step in city officials’ efforts to promote what they see as a 
more fair and workable approach to low-level offenses. But one of the city’s five district 
attorneys said the dismissals sent a problematic signal about law-breaking. Applause broke out 
among politicians, clergy members and others gathered in a Brooklyn courtroom after 143,532 
warrants there were cleared in no longer than it took criminal court judge Frederick Arriaga to 
say: “The court will grant the motion to dismiss each case for the furtherance of justice.” 
“Someone who owes a $25 fine should not be arrested and brought down to central booking 

and spend 20 or 24 hours in a cell next to 
a hardened criminal. That’s not fair, and 
that’s not justice,” acting Brooklyn district 
attorney Eric Gonzalez said after going to 
court himself to make the request. Many 
people didn’t realise their warrants 
existed, officials said. Sometimes, people 
find out only when an encounter with 
police — after a fender-bender, for 
instance, or even while reporting a crime 
— turns into an arrest when an officer 
checks their ID. For others, the warrants 
pop up as roadblocks during applications 
for jobs, housing or public benefits. AP

Matchmaker Sued 
for $150,000
over Bad Dates

A retired corporate executive 
said in a lawsuit that she spent 
$150,000 on a matchmaking 
service that set her up with a 
string of highly incompatible 
suitors, including men who 
were married, mentally 
unstable or felons. Darlene 
Daggett, former president for 
US commerce for home 
shopping channel QVC, settled 
the lawsuit against Kelleher 
International hours after it 
was filed in federal court last 
week, according to The 
Philadelphia Inquirer. 
According to the lawsuit, the 
62-year-old Daggett, a 
divorced mother of four, paid 
$150,000 for a “CEO Level” 
membership with Kelleher 
International that guaranteed 
her matches from around the 
globe but then endured a 
series of bad courtships that 
fell short of what the dating 
service promised. Her 
attorneys described one match 
as an Australian entrepreneur 
who took Daggett on trips to 
Panama and Costa Rica. She 
said the man started a new 
trip around the world with his 
ex the same day she flew 
home from Panama. Another 
match was revealed to be a 
disgraced New York judge who 
was censured for sleeping with 
an attorney, court records 
show. Daggett also dated a 
senior executive of a Fortune 
500 company for months, and 
he spent Thanksgiving and 
Christmas at her home, but 
then he dropped their 
relationship without 
explanation, she said. AP
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L
ike most Indians, you probably 
have your excuses for not haul-
ing yourself to the gym—you 
don’t know where it is; the train-
ers aren’t trained; gymming 

doesn’t work for your body type; our 
carbs-infused food negates all the hard 
work and pain; and finally, it’s boring. 
Fitness bands are faddish. Running is bad 
on the knees. And the diets aren’t burning 
the pounds. Yoga? Maybe. But where?

You are in the majority. And yet, interest 
in health and fitness is at its peak in India, 
at least in the large cities. This is evident 
in the increasing number of people hitting 
the gyms, although as per estimates only 
1.5% of urban Indians have access to any 
kind of fitness centre. According to invest-
ment banking platform SMERGERS, the 
fitness industry in India is worth Rs 4,500 
crore and expected to reach Rs 7,000 crore 
by the end of this year.

“Fitness and wellness are extremely 
under-addressed in this country as com-
pared to post-diagnosis treatment facili-
ties,” said K Ganesh, partner at startup 
factory GrowthStory. “While offline 
gyms will continue to grow, digital fitness 
startups have a huge future because these 
solutions can be highly personalised to 
the needs of individual consumers such 
as offering a uniquely tailored diet plan, 
fitness goal-tracking and counselling 
services.”

In the United States, the penetration of 
health clubs increased to about 18% of the 
population in 2010 from about 2% in the 
1980s before declining as fitness apps such 
as MyFitnessPal, Runkeepers and Nike 
+Run Club began dominating the market.

In India, “barely 0.04% Indians go the 
gym,” said a senior executive at fitness 
chain Talwalkars that has partnered 
with startup GrowFitter to bring in more 
members. Such “startups are opening up 
new markets and bringing more people to 
the gym.”

GrowFitter is a machine learning-
powered platform that directs its users to 
multiple fitness options including yoga 
centres, dance studios and kickboxing 
sessions. The firm, which raised $600,000 
from SQue Capital in June, also auto-
mates daily tasks for fitness centres and is 
employing machine language to develop a 
fitness recommendation system for users.

Artificial intelligence and machine 
learning have enabled multiple fitness 
startups evolve into sophisticated full-
stack digital companies from simplistic 
beginnings when they offered feature for 
tracking run time or counting calories.

For HealthifyMe, which is backed by 
multiple marquee investors including 
IDG Ventures India, Inventus Capital and 
Blume Ventures, the journey began in 
2012 with a do-it-yourself calorie-tracking 
app. The health app has since evolved 
to include gamification features and 
WhatsApp-like groups to motivate users. 
Members can connect with others having 
similar fitness goals in a digital club-like 
setup that ranks them on a leaderboard. 
They can also hire nutritionists and fit-
ness trainers through the app.

There’s more to it. HealthifyMe’s artifi-
cial intelligence solution, Jaarvis, allows 
users to speak into the phone or type in 
what they have eaten and then translates 
the ingested meal into protein, fats, fibres 
and carbohydrates. It tells them if that 
meal wasn’t right and what they could 
consider eating next.

There are other ways to know if that 
dosa is good to bite. GrowFit’s working on 
adding features to its app that will allow 
users to click a picture of what they plan to 
eat and get a recommendation on whether 
it is compliant with their diet strategy. 
What the app can do now, among other 
things, is study user data such as body 
mass index to recommend a diet plan. It 
has recommended diet charts to more 
than 30,000 people so far.

“We have more than 80% success rate of 
people being able to achieve their health 
goals such as weight loss or for managing 
medical conditions like diabetes, skin and 
hair issues, or increasing their running 
performance through the app,” said CEO 
Jyotsna Pattabiraman.

GrowFit, backed by GrowthStory, is now 

working towards helping users with con-
ditions such as infertility and thyroid as 
well. How does AI make fitness startups 
more scalable? Subscribing to the theory 
that for most digital solutions, only assist-
ed models and not do-it-yourself models 
work in India, these startups allow paid 
memberships for users to hire personal 
coaches and other experts. These coaches, 
mostly hired as full-time employees, are 
guided by artificial intelligence on how to 
advise clients.

“The other option for us was to have 
trainers looking at all data on clients and 
think about what to advise them or how 
to engage clients everyday. But our AI 
solution, Jaarvis, takes care of the task of 
screening data and gives suggestions to 
trainers to, say, call a client and congratu-
late her on healthy snacking habits,” said 
Tushar Vashisht, CEO of HealthifyMe, 
which has more 3 million users. Because 
of Jaarvis, the startup has been able to 
grow four times in terms of number of cli-
ents handled by each nutritionist. Earlier, 
each coach was able to handle only 50 
clients, as compared to 200 now.

While there are challenges in sourcing 
top coaches and retaining them, Ritu Soni 
Srivastava, CEO at weight-loss coaching 
app Obino, says, “The game now is to 
improve productivity. We don’t want to 
scale beyond 30 coaches right now since 
the idea is not to run a BPO of a thousand 
coaches.” Manually, a coach will spend at 
least 20 minutes on a call understanding 
a customer’s profile and requirements. 
He will need another 45 minutes to chart 
a detailed meal plan for the customer. 
Obino’s artificial intelligence engine is 
at work when the coach is on call with the 
customer, extracting and analysing the 
information on the fly. That way, at the 
press of a button post the call, the system 
can convert the information into a super 
personalised meal plan.

Getting users to pay for such personal-
ized service is not a challenge, say start-
ups, since hiring a coach for as low as Rs 
500 a month justifies the time and effort 
the experts put into a customer’s fitness 
regime.

“These firms are very young… (and) 
have shortly started monetizing, which 
is a validation that the model is accept-
able in the market,” said an executive 
at US-based venture firm RoundGlass 
Partners, which has invested in fitness 
startups Gympik, Fitpass, ZooZooBE and 
Obino.

As per data from startup tracker 
Tracxn, venture capital investments 
in domestic fitness startups in-
creased sharply to $35.9 million in 
2016 from $16.1 million in 2015, 
with 28 fitness startups receiv-
ing funds in the last 2.5 years.

One of the things domestic 
fitness startups have learned the hard 
way is that while in evolved markets such 
as the United States digital solutions are 
automation-driven, Indian customers 
prefer the assisted-sales model. One big 
challenge for these startups, hence, has 

been to create good sales teams for assist-
ing with purchases on call and addressing 
in-bound leads. “We have seen that be-
hind the digital facade, if there is a human 
layer then people’s willingness to pay goes 
up,” said Rutvik Doshi, director at ven-
ture firm Inventus Capital, an investor in 
HealthifyMe.

Several startups are going after the 
business-business-consumer model, part-
nering with hospitals, pharma companies 
and insurance firms and depending on 
them to recommend their apps to their 
customers. “The game is getting tricky for 
us in how to engage and retain an inher-
ently suspicious customer who comes to 
the app wondering if he would be able to 
achieve his health goals or not… The key 
metric for us is if we are able to move a 
customer’s health parameter or outcomes 
in the first 15 days, he will stay for the next 
3-6 months,” said Srivastava of Obino.

The key for digital fitness startups, 
experts believe, will be to master high-
quality coaching and standardising that 
experience for customers. There are no 
celebrity coaches like in the West and 
Indian customers do not need that. They 
want the comfort of a brand that can take 
care of their needs and grievances.

“Fitness as yet is a good-to-have solu-
tion for most Indians,” said Ganesh of 
GrowthStory. “Therefore, for startups, a 
major challenge will be to keep the moti-
vation level high and making people stick 
to the programme while also converting 
free customers into paying ones.”

Taslima.Khan@timesgroup.com

This firm offers 
nutrition and dietary 
supplements, chemical-
free cosmetics and 
beauty products    

Payal.Ganguly@timesgroup.com

Bengaluru: Starting out with a ca-
reer in affiliate and digital market-
ing of products in the fast moving 
consumable goods sector and well-
ness space, the four cofounders of Fit 
& Glow Healthcare have come a long 
way. Starting with their initial offer-
ing of nutrition and dietary supple-
ments, the company now has three 
gentle care and chemical-free brands 
of cosmetics and beauty products 
mostly retailed online.

Ashwin Sokke, one of the cofound-
ers who moved to Florida in 2009 as 
part of the digital marketing team at 
a health and beauty brand, reached 
out to his friend Manish Chowdhary 

in Bengaluru to tap into the under-
served market of health and beauty 
supplements.

“In 2013, Ashwin came to India and 
we started with the trials of a weight 
loss supplement which was made 
from green coffee extract. It took 
us three months to manufacture 
it and at one point we had 5,000 bot-
tles stocked up in my house, which 
we ran out of in 15 days. We set up 
Fit & Glow by 2014,” said Manish 
Chowdhary, cofounder of the com-
pany.

The other cofounders in the compa-
ny include Ashwin’s brother Arvind 
Sokke and Manish’s brother Karan 
Chowdhary.

The four-member team wanted to 
expand their portfolio from nutri-
tional supplements to cosmetics free 
of paraben, sulphate and mineral 
oil. The demand for such products 
is growing steadily in India. “It took 
us about 8-9 months to formulate and 
manufacture the product which we 
started selling by the end of 2016,” 
said Manish Chowdhary.

Retailed as a gentle care brand, 
WOW is eco-certified and insists 
on certification for its raw mate-
rial providers to ensure quality. The 
company has a team of formulators 
based in Bengaluru and Miami for 
the cosmetic and dietary supplement 
business.

“Around 98% of our business is 
digital, as we know how to market 
the brand online and we make an 
effort to educate our customers on 
the benefits of these products. Also, 
the prices are higher due to the high 
input costs but as customer behavior 
moves towards using chemical-free 
products, it is bound to reduce,” said 
Manish Chowdhary.

Apart from selling on BuyWOW, 
the company retails its products 
through Amazon India, Flipkart and 
Nykaa. It has also started partnering 
up with beauty stores in Mumbai 
and chains such as Westside and oth-
ers through a shop-in-shop model.

“The Indian consumer is becom-
ing extremely discerning in their 
beauty choices. At Nykaa, we see 
an increasing number of queries 
regarding product ingredients, as 
customers are concerned about the 
products they use daily. The strong 
growth of WOW on our platform 
reflects this growing interest in 
gentle-care products with their para-
ben- and sulphate-free offering,” said 
Nihir Parikh, chief business officer 
at online beauty portal Nykaa.com.

Fit & Glow also owns men’s groom-
ing brand Shaving Station and 
premium brand Body Cupid in the 
gentle care segment. The company 
clocked in revenue of Rs 25 crore in 
financial year 2016-17 and expects 
the number to grow by 30% in the 
coming year.

Hot Startup

Fit & Glow

Deal CornerGreen Cosmetics Made Accessible

BENGALURU: Mumbai-based mobile 
gaming company Nazara Games 
has invested an undisclosed 
amount in game development stu-
dio Moong Labs.

The company had partnered with 
the studio last year to launch a 4D 
cricket game featuring Virat Kohli. 
The game play used an artificial 
intelligence-based system, creat-
ing a realistic simulation cricket 
game where the end player can 
experience playing like the Indian 
cricketer.

“The game got close to 1 million 
downloads and 4.4 star ratings 
from a majority of users, it even 
climbed up the charts to number 3 
or 4 on Google Playstore, despite it 
not being a cricket season,” Manish 
Agarwal, CEO of Nazara Games, 
told ET.

The funds raised will be used for 
augmenting the studio’s game en-
gine and developing cricket games, 
which can be globally successful, 
offering a realistic cricket simula-

tion experience, similar to what 
football fans receive through FIFA 
mobile games.

According to Agarwal, the aver-
age session time users spent on 
the game was 10 to 12 minutes 

long. “Fielding, batting, bowling, 
many of these features are very 
popular among the players who 
are most likely cricket connois-
seurs. This also gives the game an 
entry into international markets 
like South Africa and Australia,” 
Agarwal said.

Virat Super Cricket and Epic 
Cricket were the two games pub-
lished by Nazara Games through 
its partnership with Moong Labs.

“A truly immersive experience re-
quires authentic and realistic simu-
lation, and that’s what we aim to 
bring to cricket fans—if it happens 
in a real match, the user is likely 
to experience it in our game,” said 
Samit Babbar, head of mobile gam-
ing at Moong Labs.

Launched in 2013, Moong Labs 
is a Delhi-based developer and 
publishing studio of free to play 
games, focused specifically on 
cricket for smartphone and tablet 
devices.  

Shashwati.Shankar@timesgroup.com

FIT TO BUSINESS

Nazara Games invests in Game 
Development Studio Moong Labs

Left to Right: Founding team of Fit & Glow Ashwin Sokke, Arvind 

Sokke, Karan Chowdhary and Manish Chowdhary

Fitness is still a good-to-have solution for most Indians but a few startups are now leveraging technology 
to get people to be more conscious of healthy eating and exercising, writes Taslima Khan

Recent investments in fitness startupsIf we are able to 
move a custom-
er’s health pa-
rameter or out-
comes in the first 
15 days, he will 

stay for the next 3-6 months
RITU SONI SRIVASTAVA,
CEO, Obino

Our AI solution, 
Jaarvis, takes 
care of the task 
of screening data 
and gives 
suggestions to 

trainers to, say, call a client and 
congratulate her on healthy 
snacking habits
TUSHAR VASHISHT,
CEO, HealthifyMe

Q&A

How is India’s fitness market evolving?

The overall space is evolving at a very 
rapid pace. Ten years ago if at a popular 
running event you found 100 people, you 
will find 14,000-15,000 people participat-
ing in such events now. That is the level 
of awareness that has happened in the 
last 15 years. Extrapolate this with GDP 
growth and rising affluence and you can 
conclude why the fitness sectors is grow-
ing at a fast pace.

What advantage do digital solutions have 

over offline gyms and fitness clubs?

Digital solutions can grow at a much faster
rate since setting up gyms and health 
clubs across India will be a heavy capex 
business and can grow only city by city. 
But thanks to increasing internet penetra-
tion, digital health businesses can growth 
at a very rapid rate. HealthifyMe has cus-
tomers in 200 cities since their approach 
is different. Physical infrastructure is very
poor in India so taking time out to go to 
a gym has enough friction points than in 
Western countries.

Will we see a market leader soon in the 

digital fitness space? Are we likely to see 

consolidation?

It is yet very early for consolidation in this
space. Each of these companies will be-
come leaders in their own areas and then 
they are going to expand horizontally, as it
happened in ecommerce.

Is the digital fitness model scalable? Do 

you think people are willing to pay for 

such solutions?

Yes, it very scalable. One instructor is 
capable of assisting many more people 
than an instructor does in a gym. People 
are willing to pay. However, there is a hu-
man assistance layer that is required for 
people to be willing to pay. We have seen 
that behind the digital facade, if there is a 
human layer, then people’s willingness to 
pay goes up.

Fitness sector 
benefiting 

from rising 
awareness, 

affluence

RUTVIK DOSHI
DIRECTOR, INVENTUS CAPITAL

June
GrowthStory-backed GrowFit raised 
$4.5 million in series-A funding led by 
Manipal Education and Medical Group

Growfitter raised $600,000 in pre-
series-A funding from SQue Capital

May
Cure.fit started by Myntra cofounder 
Mukesh Bansal and Flipkart executive 
Ankit Nagori raised $3 million as a 
follow on of its Series A round from UC-
RNT Fund, a joint venture between Ratan 
Tata’s RNT Associates and the University 
of California. It had raised $15 million 
from Accel Partners, IDG Ventures and 
Kalaari Capital in July 2016.

With tech-driven in-
puts, a single coach can 
service at least four 
times more consumers

Apps helps startups 
reach more custom-
ers across multiple 
locations

Advanced tech and 
data allow startups and 
traditional fitness busi-

nesses achieve higher 
levels of engagement 
with customers

Users are willing to 
pay for tech-powered 
personalized service, 
helping startups mon-
etise faster

How artificial intelligence 
is powering fitness apps

Allows users to set, track and 
achieve personal health goals

Provides personalised recommen-
dation on fitness regimes and diet

Allows seamless assistance by 
coaches and nutrition experts

Helps users determine if their food 
intake is as per their diet plan

Guide trainers and coaches on what 
and how to advise clients

How new tech is helping 
fitness startups scale
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March
Fitso raised $200,000 from investors 
including Flipkart’s former president 
of operations Sujeet Kumar, Intelenet 
Global Services CEO Bhupender Singh, 
and PolicyBazaar CEO Yashish Dahiya via 
fundraising platform LetsVenture 

December
HealthifyMe raised $1 million from a 
Dubai-based investor. This was a follow-up 
to the $6 million it raised in series-A from 
IDG Ventures India, Inventus Capital and 
Blume Ventures earlier

While offline gyms will 
continue to grow, digital 
fitness startups have a huge 
future because these 
solutions can be highly 
personalised to the needs of 
individual consumers
K GANESH, Partner, GrowthStory
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Chetan Narula

Barcelona 1992 and the now famous story 
of Limba Ram. One of India’s finest arch-
ers, Ram had not even realised that he 
had been knocked out of Olympic compe-
tition. He had, the story goes, asked his 
coach to set up a rematch and was confi-
dent he would beat his opponent. Coming 
up the ranks from where he had, Ram 
had hardly ever come face to face with 
the term ‘expectations’. He had no idea of 
the big stage and missed out as a result.

Twenty five years down the line and the 
story has not fully changed. Only a hand-
ful of Indian athletes making it to the 
Olympics are a product of the University 
system with college degrees and formal 
academic training. With no sports uni-
versity in the country, the mesh between 
sports and education is still a far cry. 
Men and women good in sport can have 
a career independent of academia is the 

ac c epte d not ion 
and that the two 
can co-exist is still 
considered alien 
by most.

The American, Canadian 
and British systems, howev-
er, are profoundly different. 
Olympic athletes come out 
of the University system in 
these countries and D1 schol-
arships continue to grow in 
demand in the United States. 
Loughborough University is 

the most well equipped training ground for British 
athletes and sports science at Loughborough is well 
acknowledged the world over.

In India, however, the HRD and Sports ministries 
hardly talk. Despite having a sports scientist as the 
Secretary of the UGC, we don’t see much happening 
in the academic realm to ignite hope. We send just 
one Indian representative in Annesha Ghosh to the 
FISU Games as a journalist and are happy that the 
ministries have their own independent fiefdoms.

As a result of this apathy, which isn’t a new thing 
in India, sports scholarships in schools and colleges 
continue to be misused and abused. While in some 
cities they are now confined to being party quotas, in 
others these are mostly filled by recommendations.

The sports-academia disconnect was integral to my 
growing up years as a student in Presidency College 
(now University), Calcutta. The elected Games sec-
retary, who incidentally was a good friend, was once 
asked how many bails there are in cricket. In full 
confidence he had answered three wickets and hence 
three bails. And went on to say with a bluster what a 
silly question he had been asked!

Tickets to international matches at Eden Gardens 

were used to win votes at the col-
lege election, a practice no differ-
ent to what happens in the BCCI 
with state association heads of-
fered junkets as managers to keep 
the flock together.

Colonial India, however, pre-
sented a very different story. 
University cricket was particu-
larly well developed and the first 
athletes from India to the Paris 
Olympics in 1924 (not to mention 
Norman Pritchard in 1900) were 
members of St Xavier’s College, 
Calcutta. Jaipal Singh, the first 
captain of the Indian hockey team 
at the 1928 Amsterdam Games had 
a degree from St John’s College, 
Oxford and some of his papers 

continue to be there at the College library.
If we wish to transform ourselves into a sporting 

nation in the next decade and want to win Olympic 
medals by the dozen, we need to marry sports with 
education. We keep talking of systems and struc-
tures and the only way a system can be put in place 
is if the British and American realities are appre-
ciated and implemented in India. Vijay Goel needs 
to talk to Prakash Javdekar at the cost of sound-
ing flippant and only then can a sporting revolu-
tion be underway. We keep hearing of the need for 
sports science. All we need to do is ask where are 
we to look out for our future sports scientists? If it is 
somewhere beyond the University sector....I really 
need to rest my case. 

Sports Weds Academics: 
The Marriage that Never 
Happened With no sports university in the country, the 

mesh between sports and education is a far cry

SPORTING 
FREEDOM

ET
PART 5

‘Fair isn’t the Only 
Lovely or Handsome’

Indian cricketer 
Abhinav Mukund 
has slammed racial 
abuse on social 
media, saying that he 
has himself been at 
the receiving end of 
insults and ridicule 

for his skin tone. Here is the statement:

Dear friends and followers,

I have been playing cricket since 
the age of 10 and I have gradually 
climbed up the ladder to where I am 
right now. It is an honour to get the 
chance to represent the country at 
the highest level.
I am writing today not to garner 

sympathy or attention but with the hope 
to change the mindset of people on an 
issue I feel strongly about. 
I have been travelling a lot within and 

outside our country since I was 15. Ever 
since I was young, people’s obsession 
with my skin colour has always been 
a mystery to me. Anyone who follows 
cricket would understand the obvious. I 
have played and trained day in and day 
out in the sun and not even once have 
I regretted the fact that I have tanned 
or lost a couple of shades. It is simply 
because I love what I do and I have 
been able to achieve certain things only 
because I have spent hours outdoors. I 
come from Chennai probably one of the 
hottest places in the country and I have 
gladly spent most of my adult life in the 
cricket ground.
I have been subjected to a lot of 

name calling and I have laughed and 
shrugged it off because I had bigger 
goals! Affected young, I toughened 
up because this was never something 
that would pull me down. There were 
many times when I chose not to 
dignify these insults with responses. 
Today I am speaking up not just for me 
but for many from our country who 
experience ridicule based on the colour 
of one’s skin. Obviously with the rise of 
social media, it has gone to magnitude 
that I see people hurling abuses left, 
right and centre at something I have 
absolutely no control over!
Fair is not the only lovely or handsome 

guys! Stay true, stay focussed and be 
comfortable in your own skin.

Abhinav Mukund

Colonial India 
presented a 
very different 
story. 
University 
cricket was 
particularly 
well developed 
and the first 
athletes from 
India to the 
Paris Olympics 
in 1924 were 
members of 
St Xavier’s 
College, 
Calcutta

Boria Majumdar

WHY PANDYA 
BATS AT NO. 8
The all-rounder is afforded time and space to grow as player

A
s India looked for some quick, impactful runs 
from the lower order, Hardik Pandya went af-
ter the bowlers for big hits. He was caught at 
long off, and then cursed himself in agony all 
the way back to the pavilion. That was in the 

second Test at the Sinhalese Sports Club (SSC) ground 
in Colombo where he holed out for 20 runs off 20 balls.

In the first Test at Galle, Pandya had recorded a maid-
en Test half-century scoring 50 off 49 balls as he shep-
herded the tail. It has been a short career so far, but these 
two innings perhaps provide a microcosmic view of how 
Pandya’s Test career is expected to progress. Loads of 
big hits, quick runs, with some glory and anguish 
thrown in good measure if not equally.

The common point between the two innings was that 
he batted at no.8 in both Galle and Colombo. A school of 
thought asks why isn’t he batting further up, ahead of 
R Ashwin if not Wriddhiman Saha? Isn’t Pandya in the 
squad because of his mercurial all-rounder role? This is 
where a bit of context is needed.

Since the West Indies’ tour, in 19 Tests, India have 
scored tall on umpteen occasions. They have three 400-
plus scores, three more 500-plus scores, a humongous five 
600-plus scores and also crossed the 700-mark in Chennai 
owing to Karun Nair’s stunning triple hundred.

There are two factors at play here. One, of course, is 
the input into the lower-order batting. India have in-
vested in five bowlers more often than not, and thus 
they are heavily reliant on their lower order batsmen to 
score runs. The latter have responded to this call from 
the team management with the increase in averages of 
Ashwin (34.78 up from 32.85), Saha (45.56 up from 33.21) 
and even Ravindra Jadeja (41.43 up from 29.89) reflected 
from last summer onwards.

The second factor is in regards with how the team man-
agement sees its lower-order batsmen, each performing 
a specific role. It is best reflected in how Saha has gone on 
from strength to strength once the strategic decision to 
change his batting position was made.

It was in 2015, the last time India toured Sri Lanka, when 
Saha was trying to establish himself as the No.1 keeper/
batsman choice after MS Dhoni’s retirement. The results 
weren’t adequate. Saha scored 131 runs in four innings 
here and then fluffed his chances with 83 runs in 6 in-
nings against South Africa later at home. 

Then, in the first Test against West Indies at Antigua 
last year, Ashwin came out to bat at No.6 ahead of 
Saha. Clearly, the team wanted someone to drop an-
chor and bat deep whilst Saha was free to attack lower 
down the order. In short, he was given freedom to bat 
lower down the order. “It is not about individual pref-
erences,” the Bengal keeper said in Colombo this past 
week. “Each of us are assigned a batting spot and we 
are expected to perform a particular role. The team 
assigns us on the basis of our ability.”

Cynics may argue that Test cricket isn’t about playing 
in your comfort zone. It is hard to argue with that rea-
soning. However, the Indian team management has the 
example of Jadeja to cite as well. For a long time since he 
first burst onto the Test scene in 2012-13, the left-hander 
was asked to be someone he was not – a dependable lower-
order batsman that he is today. Never mind those three 
Ranji triple-hundreds, Jadeja’s record in the first half 
of his 32-Test career thus far was indicative of the wide 
chasm between domestic and international cricket.

In summation, these two underlying points give 
enough reasoning why Pandya walked out to bat at no.8 
in both the first and second Test. As much as can be fore-
seen, the team management will stick with this batting 
order in the near future as well. It is a clear strategic 
investment in Pandya, who is an attacking batsman. 
The message from the dressing room is clear – go play 
your natural game. He has been given a license to learn 
in his own manner but within the timeframe of a hectic 
international cricket schedule.

Given that India are set to tour South Africa, England 
and Australia in 2018, Virat Kohli clearly doesn’t want 
to make the same mistake with Pandya that MS Dhoni 
perhaps made with Jadeja.

ON A LEARNING CURVE

After his playing days, the most influential 
footballer of our age decided to go into busi-
ness. He ended up selling precisely one ‘Who’s 
the Boz’ T-shirt, to his lawyer’s son. He had 
to sell his Porsche Carrera, and spent time in 
jail after being convicted of assault. For Jean-
Marc Bosman, much of the last two decades 
passed by in a blur of alcoholism, anger and 
bankruptcy. But without the man who won 20 
youth caps for Belgium in the early 1980s, the 
football landscape would be so very different.

It was in December 1995 that a European 
Union court ruled that players could walk 
away at the end of a contract, with their clubs 
not eligible for any compensation. It also 
banned any limit on the number of European 
Union players a team could field. Bosman, as 
his subsequent travails have shown, didn’t 
really benefit from the verdict which was 
handed down when he was 31, but thousands 
of others have cashed in.

Now, football finds itself at another cross-
roads. The Bosman ruling gave the players 
some degree of freedom, but the events of this 
summer have clearly illustrated just how 
much the dice are loaded in favour of the clubs. 
It’s only a matter of time before someone else 
does a Bosman, and approaches the courts 
about the restraint-of-trade practices that keep 
players at clubs when they want to move on.

The old contracts-should-be-sacred line was 
redundant years ago. It’s absurd that we hold 
footballers to a greater moral standard than 
the rest of society. All employment contracts 
are supposed to be sacrosanct. But when bet-
ter opportunities appear, almost each of us 
moves on. And let’s be clear here. Employees 
are seldom the main culprits. Big organisa-
tions and corporations routinely use every 
dirty trick in the book to try and deny employ-
ees their just dues.

The current transfer window in Europe 
has been a bit like snakes and ladders, with 
those at the bottom of the food chain left with 
only the slithery reptiles. Consider the ri-
diculous tableaux featuring Southampton, 
Liverpool, Barcelona and Paris St. Germain. 
Virgil van Dijk, the Dutch defender built like 
the Colossus of Rhodes, joined Southampton 
from Celtic in September 2015. At the end of 
his first season on England’s south coast, his 
original five-year contract was torn up and he 
was given a much-improved six-year deal and 
the club captaincy.

Now, after a few months of Liverpool and 
Jurgen Klopp fluttering their lashes at him, 
van Dijk wants to leave. Southampton would 
rather let him rot in the stands or in the re-
serves than sell him to a team that have made 
a habit of cherry-picking their best players – 

Adam Lallana, Dejan Lovren and Sadio Mane 
–  over the past few seasons.

Liverpool also spent much of the summer in 
futile pursuit of Naby Keita, the Guinea inter-
national who plays for RB Leipzig in Germany. 
Keita too is on a long-term contract, but with a 
buyout clause of 48 million pounds that kicks 
in next summer, you can be sure that one of the 
world’s most promising box-to-box midfielders 
will not be in eastern Germany next autumn.

Even more certain is the fact that Phillippe 
Coutinho will not be in Liverpool colours 

much longer. Even if they man-
age to hold on to him this sea-
son, and it would be a huge blow 
to Klopp’s plans if they had to 
sell him just before it began, the 
Brazilian will be off to Spain, 
and Barcelona, next summer. 
For him and so many others 
who grew up watching the ex-
ploits of Ronaldo (the original), 

Ronaldindo and Rivaldo, that is the pinnacle.
Besides, Barcelona now have a Neymar 

Junior-sized hole in their ranks, after PSG set 
aside the GDP of a small country to sign him 
and take the next step in the Qatar govern-
ment’s biggest vanity project. Neymar too was 
under contract, as is Coutinho who signed 
vastly improved terms just a few months ago.

The bottom line – and that’s a phrase 
most avaricious clubs should understand 
– though is that players are not serfs. And 
a contract isn’t worth the A4 it’s printed on 
if they want to leave. Look at how Leicester 
City sacked Claudio Ranieri months after 
the most incredible title win in football 
history, or how Real Madrid pulled the 
rug from under Vicente del Bosque after 
he won the Champions League twice in 
three seasons. Clubs forfeited the right to 
talk about loyalty decades ago. If van Dijk, 
Coutinho and Keita have glimpsed greener 
grass, they will eventually get to it. Even 
if it takes another Bosman-type ruling to 
smooth the path.

The Imminent Death 
of Football Transfer
Clubs forfeited the right to talk about loyalty decades ago

A contract 
isn’t 
worth the 
A4 it’s 
printed on 
if players 
want to 
leave

Dileep Premachandran

‘TIS THAT TIME AGAIN
The European football season kicks of this weekend with the Premier League. Here’s what you have to look forward to

CONTENDERS

PREMIER LEAGUE
Manchester City (3rd last season)
Pep Guardiola spent 
£128 million on 
improving City’s 
crumbling defence 
(but all of it on full-
backs). And that 
should make them 
automatic title 
contenders with last 
year’s champions Chelsea facing a 
drab transfer season and United still 
looking like a project needing work.

Manchester United (6th)
Romelu Lukaka arrived to replace 
Zlatan Ibrahimovic, but more 
important Nemanja Matic – the 
quintessential Jose Mourinho player 
– is here to allow Paul Pogba greater 
offensive output. If their young 
wingers can make it work, this is a 
squad that can win the league.

Chelsea (Winners)
Despite the loss of Diego Costa 
and Matic, Antonio Conte’s Blues 
remain a force to be reckoned with. 
The defence remains just as solid, 
but it will be up to Alvaro Morata 
and Michy Batshuayi to match the 
output and workload that Costa was 
responsible for.

BUNDESLIGA
  Bayern Munich  (Winners last season)
 How can anyone deny that the Bavarians will reign supreme once again? 
They’ve got the firepower and the tactical nous – all bought with a 
massive budget – that no one in Germany can counter. (Though RB Leipzig 
gave it a good try last season.)

Borussia Dortmund (3rd)
The Yellow Wall will want a more consistent performance from their 
team this season after last year’s unexpected falls. The young team is 
incredibly talented and is a joy to watch in full flow.

RB Leipzig (2nd)
Leipzig stunned the world by taking on Bayern last season, but fell short 
in the end. They’ve managed to hold on to their stars (there’s still time 
to lose them) in the transfer market and another title challenge can’t be 
ruled out.

LA LIGA
Real Madrid (Winners last 
season)
Zinadine Zidane’s 
Madrid is a different 
entity to the 
Galacticos team he 
played for, ironically 
owing to his smart 
transfer moves and 
willingness to give 
the youngsters a go. This team 
looks capable of developing into a 
true dynasty.

Barcelona (2nd)
Though a team in flux, they cannot 
be ruled out from the title race – 
more so because of the distance 
between the top 2 and rest of La 
Liga. Neymar’s absence will be felt, 
but a suitable replacement should 
be on his way.

Atletico Madrid (3rd)
Cholo Simeone was accused of 
reverting to defending by Jurgen 
Klopp as his team lost to Atleti on 
penalties in pre-season. Maybe it’s 
for the better. We love how he’s 
introduced flair to the muscle, but 
more muscle is probably what it 
takes to take out Real and Barca.

LIGUE 1
PSG (2nd last season)
You can’t realistically expect 
this PSG to lose to last 
season’s Monaco – it’s built 
to take on the best in Europe 
no less. If they do, that 
transfer will be considered 
as great a waste of money as 
finding a cure for baldness.

Monaco (Winners)
A team of great young 
players challenged Paris to 
win Ligue 1 last season. They 
have kept their stars, but 
it’s unlikely to be enough 
to do a repeat. Even so, it’s 
still a spectacular team to 
watch and if anyone can 
chase Neymar & Co, it’s Kylie 
Mbappe & Co.

SERIE A
Juventus (Winners last season)
There’s not much standing between the 
Old Lady and a seventh straight title. 
They might have lost Leonardo Bonucci, 
but have strengthened with wingers Juan 
Cuadrado, Douglas Costa and centre-back 
Mehdi Benatia.

AC Milan
No, they won’t win the title – Napoli or AS 
Roma is likely to be the top challengers. 
But in league that’s the easiest to predict 
watch out for this team. Bonucci is the 
most high-profile of a series of players 
who’ve come in – Hakan Calhanoglu, 
Andre Silva, Fabio Borini, Lucas Biglia, 
Andrea Conti and Ricardo Rodriguez – to 
turn around the club’s fortunes. They also 
still have the prodigious keeper Antonio 
Donnarumma.

NEW BOYS 
TO WATCH

Kyle 
Walker 

(€51m) & 

Danilo
(€30m) to Man City

Their defence has 
let them down 

more than once 
last season and 

the two full-backs’ 
pacey presence is 

likely help them 
defend against 

counter-attacking 
teams.

Neymar to PSG, €222M HE’S WHAT THEY’VE BEEN 
LOOKING FOR TO MAKE EUROPE SIT UP AND TAKE NOTICE OF THE 
PARISIANS AS LEGITIMATE CONTENDERS IN EUROPE.

Nolito (€9m) &

Ever Banega
(€9m) to Sevilla
Sevilla were on fire 
under Jorge Sampaoli 
and even though they’ve 
lost the great manager, 
the arrival of these 
the two experienced 
campaigners along with 
last season’s core should 
give them a chance in the 
Champions League.

Mohamed 
Salah (€42m)
to Liverpool
The Egyptian winger, 
still only 25 despite 
this being his second 
stint in the Premier 
League, could hold 
the key to Liverpool’s 
success – especially if 
they lose Coutinho to 
Barcelona.

Javier 
Hernandez 
(€17.8m) & 

Joe Hart 
(loan) to West Ham
That’s two top talents 
that could propel 
the Hammers to 
top four (eh, top 
6?) contenders 
in an incredibly 
competitive league.

Hakan Calhanoglu (€22m) & Andre Silva (€38m) 
to AC Milan Milan have not been a European powerhouse for so long that 
we’ve forgotten about the club. That could change next season if they finish 
top 4 in the Serie A as some high-profile names make their way to Italy with 
Calhanoglu and Silva that most exciting of the lot.

9,746 games
25,769 goals
47 teams
22 was the original number of 
teams in the league, cut to 20 for 
the 1995-96 season
3,835 players
113 nations represented 
(including Pakistan)
13 vs 112 Only 13 of the 
42 players from the opening 
weekend of the 1992-92 season 
were not British. The number 
last season was 112 out of 220
6 sides have won the title: Man 
United (13), Chelsea (5), Arsenal 
(3), Man City (2), Blackburn (1) 
and Leicester (1)
19 teams have played at least 10 

seasons in the League
13 league titles Alex Ferguson 
won with Manchester United
810 number of games Ferguson 
took charge of United in the 
Premier League
201 The number of times a 
Premier Leauge manager has 
lost his job
632 matches — Wales 
midfielder Ryan Giggs has the 
most appearances
260 goals — England striker 
Alan Shearer has the most 
number of goals
£93.25m Paul Pogba is the 
most expensive player ever
1,477 red cards
72 red cards is the highest in a 
season — 1998-99, 2002-03 & 
2005-06
1,536 Most yellow cards in 
Premier League, by Chelsea
1,856 Most Premier League 
goals, by Man United, 158 more 

than 2nd-placed Arsenal
3 teams have scored 100 or 
more goals in a season — Chelsea 
(103, 2009-10), Manchester City 
(102, 2013-14) & Liverpool (101, 
2013-14)
47 James Milner has scored in 
47 different games & hasn’t lost 
any, a record
140 days — In 2014-15, Leicester 
City was bottom for 140 days 
but stayed up, the most by any 
club
4 players played every 
minute for title-winners, Cesar 
Azpilicueta (2016-17), Wes 
Morgan (2015-16), John Terry 
(2014-15) & Gary Pallister (1992-
93)
4.7b By last count, it is the 
most-watched league in the 
world reaching an approximate 
643 million homes
5 Number of goalkeepers to 
have scored Premier League 
goals 
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